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IN A move aimed at clam ping
down on rampant export submdy
fraud, government had asked a
parhamentary finance commit-
tee to look at proposals to
restructure the Customs and
Excise Department, sources at
the National Economic Forum
said yesterday.

They estimated that beefing up the
collection of customs and excise du-
ties would cost R50m.

The proposals, drawn up by the
forum last year, include the estab-
lishment of border posts manned by
members of the SA Customs Union,
speeding up computerisation at all
ports of entry, increasing the number
of inspectorate posts and rotating
customs staff between various posts.

Sources within the forum’s trade
and industry task force said the move
to refer the matter to the pariiamen-
tary committee could end govern-
ment indecision on the matter.

Although the proposals were pre-
pared last year, government has so
far shown reluctance to act on them.

A source said: “While the govern-
ment realises the seriousness of the
matter, it has said the proposals
should be linked to the reconstruction
and development programme to jus-
tify additional expenditure.”

Other proposals include better and

| more flexible remuneration pack-

ages for technically skilled customs
staff. The forum has also recommen-
ded the use of technical assistance
from the private sector.

The department’s weak infrastruc-
ture has led to difficulties in the
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administration of wvarious export
incentives — especially the general
export incentive scheme (GEIS) — as
well as rebate and duty drawback
schemes. Customs and Excise is
responsible for administration of
GEIS on behalf of the Trade and In-
dustry Department.

An interim report by the Katz com-
mission into the country’s tax struc-
ture pointed out that inadequate co-
ordination of information between
Customs and’'Excise, Trade and In-
dustry and the Reserve Bank, togeth-
er with the absence of physical con-
trols over exports, had allowed GEIS
abuses to go undetected.

Apart from increasing revenue for
government, implementation of the
forum proposals would stamp out the
escalating cases of round tripping in
GEIS and combat SA being used as a
conduit by drug dealers.

A further delay in the proposed
restructuring of Customs and Excise
could see SA in difficulty regarding
its obligations to the General Agree-
ment on Tariffs and Trade.

s Customs problems have also been
blamed for the delay of the planned
introduction of export processing
zones (EPZs). “With lax customs
infrastructure it will be a bad idea to
allow for the establishment of EPZs
as they will, like many other
schemes, be abused,” a source said.

If the forum proposals are imple-
mented, companies guilty of frandu-
lent customs clearance transactions
could have their names publicised.
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q'ln er recovery in these cnuné; , ' he said. Prices of gold, coal and the
says Lockwood. country’s precious metal are expected
South Africa’s trade balance, heav- to go up in international markets.
SOUTH AFRICA can expect an eco- ily dependent on export of mineral  a Lockwood warned, however, that
nomic boost from a healthy world products, will benefit from the healthy  for the country to be able to sell more |
economy which is expected to grow at  world economy. on mternational markets, it would
a faster pace in 1995. “The major impact of the healthy mean that South Africans would have
South African Reserve Bank senior  world economy on South Africa willbe  to work hard in producing more com-

economst Dr Johan van den Heever  what we export or get for our export,” petitive products.
says with the expected — ———eeree

three percent growth of
the economies of major
industrialised countries,
the South African
economy is well placed
for more sustainable
growth in 1995,

“The expected growth
of three percent in the
¢conomies of the industr-
ialised countries will defi-
nitely boost our exports,”
Yan den Heever says.
-South African Cham-
ber of Business economist
Mr Keith Lockwood pre-
dicts that South Africa
will have a five percent
increase in export vol-
umes. He says the improv-
ing world economy will
boost the demand for local
commodities and this will
stabilise and improve
commodity prices and re-
vitalise South Africa’s ex-
port performance.

Alluding to the fact that
the world economy is
made up of different in-
dustnallsed cnpntrles
some perfnrmmg better
and others not, Lockwood |
says there is a reason to
believe that countries

. such as the United King- |
dom and Germany, whose
economies have not been
doing well, are now set for
€Conomic recovery.

“What is important
about world recovery is
that it has been staggered,
one country recovering
better than another. But
this 15 no longer the case.
The United Kingdom has
picked up fairly well, the
same happening with Ja-
pan and Germany,” he
says. The 1995 world eco-
nomic recovery, he pre-
dicts, willlast longer than
that of 1987-88.

1. “The developing
United States economy
will improve the econo-

mies of Japan and Ger-
many, thereby sustaining

By Isaac Moled:
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Upingto

IAN SHIFFMAN
Weekend Argus Reporter

UPINGTON Airport has a dis-
tinctly international flavour
after an agreement allowing
exports to be flown directly
from the town to Europe.

Members of the North West
province parliament, the Upington
Town Couneil and other interested
parties hope this will lead to the
airport gaimng full international
status.

Talks at government level are
expected to be held on the sebject
later this year.

It is hoped that the airport will
gain the status of being an inter-
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national gateway @Eﬂ.

The lower Orange River com-
mumty also feels the area itself
has huge potential for tourism.

The 1dea 15 to offer foreign tour-
ists a triangle fhight starting at
Livingstone, then calling at Uping-
ton and ending 1n Cape Town.

Upingten airport has the longest
runway in Africa, 6,5km, allowing
a fully loaded jumbo to take off
all year round.

The airport is also recognised
as the aiternative to Cape Town
and Johannesburg should bad
weather close down these two air-
ports

Several cargo aircraft, inelud-
ing Boemng 747s, DC8s and Ilu-
shytns, have been chartered to
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transport South African fruit and
Narmbian frozen fish to Europe.

About 50 international eargo
flights are expected to use the air-
port this year.

Seedless grapes grown along
the banks of the Orange River
form the bulk of the outward car-
20 mix.

Frozen fish caught off the Na-
mibian coast is alse transported
from Luderitz and loaded directly
into the huge belly of the jumbo
via front and side-loading cargo
bays. The fish 1s destined mamly
for Spain.

Each flight can transport be-
tween 70 and 105 tons of cargo.
Last weekend 102 tons of grapes
were transported on a Lufthansa

747.

Most of the fruit 15 destined for
the British market, which 15 South
africa’s single largest outlet for
seedless grapes,

The grapes are also being flown
to Germany and it is hoped that
other European markets will soon
open up.

Says Keith Johnson, marketing
and sales manager of Berry Dan-
aldson, air-freight agents for Uni-
fruco

“The freshness and the quality
of the produce, and the fact that
the grapes can be on the streets of
Europe within 24 hours of the
flights leaving Upington, 1s of
prime mmportance to South Africa
capturing this market.”
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Anton da Preez, chief executive
of Unifruco adds:

“This agreement which allows
for direct flights from the produe-
tion area 1s a great breakthrough.

“Not only does 1t save us time
allowing us to serve our clients
quickly, but it also eliminates un-
necessary costs and bandling, as
in the past the grapes first had to
be transported to Johannesburg
by road, from where they would
be exported by air.”

Some of the flights bring in-
bourd cargo. The Lufthansa flight
brought 41 prototype 1998 fully
completed German motor veh:-
cles, which wiil be tested at a spe-
cial test track built near Pofad-
der,
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Picture: IAN SHIFFMAN, Weekend Argus.

LIREADY TO LOAD: The first cartons of 102 tons of export
grapes are loaded on a jumbo cargo jet at Upington.
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FRUIT exports — now mostly grapes —
well, a spokeswoman for Unifruco said at the week-

end.

Figures released DY ,
that exports of deciduous fruit from Cape Town in
otalling 7 948 tonnes, we

November,
than in the same month in 1993.
d:“There has been

But the sQukesqmman explaine

markets. Peach an
an end now but grapes are in

early pears will be ready soon.”
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pital goods yesterday

-expressed outrage at new rules for export

subsidies which would cut earnings from

existing export contracts and inject uncer-
tainty into future contracts. .

The Trade and Industry Department has
circulated a letter to general export incen-
tive scheme (GEIS) claimants announcing
the cancellation on January 1 of a conces-
sion for capital project exports which gave
fixed compensation for the rand's depreci-
ation. Exporters said they had not expect-
ed the winding down of GEIS to affect
existing contracts. |

Companies said the changes mieant they
could lose out on existing long-ferm con-
tracts which had been based on a fixed
level of compensation.

" “Business was not warned or consulted
in tfh:lt;," saijd SA Chamber of Business
(Sacob) spokesman on trade and'industrial

ﬂ&ﬁ’&fgg‘% anger exporters
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been raised at the Exporters’ Advisory
Council, an advisory body to government.
One company said the new rules would
make the remaining months of GEIS “even
more difficult”. Structural steel exporter
Girder Naco said most of its contracts held
for at least a year which meant it would be
badly affected. Dorbyl Marine MD Joe
Dorbyls core business of shiphaldin s
yl's core business o ilding. It
would be much harder to dram—
tracts taking GEIS into account. “There ig
no guarantee that GEIS will be paid on
long delivery capital projects.” ...
Another company complained that there
was still no clarity on export-sipport to
replace GEIS, which often gave exporters
most of their profit. However, one source
said a GATT-compatible alternative could

policy Bess Robertson. The matter had not 0 To Page 2'
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be announced in ApriL on this route,” said Credlt Guarantee sens
Sources said the cancellation of the con-  jor economist Luke Doig. chiet~
cession could have been prompted by both Trade and Industry foreign mmii:ratlew‘:ml :
a shortage of money, as the Trade and  director Bert Pienaar said the and w1
Industry D¥partment would now have to  have to depreciate severely for Ih
pay out less’compensatign becguseaf the  claims to be affected. ermone, ex-
rand’s inevitable depreciation, and by the  porters are becoming very ingeme o
department's eagerness to comply with  window-dressing projects or m“ o
GATT. “Government has got more time —  qualify as projects or products 0 ns!:el "
until 1997 — to phase out GEIS in terms of  nature. Such practices cgu].d give
GATT, so it’s surprising that it has decided ﬂanuther misuse of GEIS.
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. BXPO pital goods yesterday
expressed outrage at new rules for export
subsidies which would cut earnings from
existing export contracts and inject uncer-
tainty into future contracts.

The Trade and Industry Department has
circulated a letter to general export incen-
tive scheme (GEIS) claimants announcing
the cancellation on January 1 of a conces-
sion for capital project exports which gave
fixed compensation for the rand’s depreci-
ation. Exporters said they had not expect-

ed the winding down of GEIS to affect
existing contracts.

Companies said the changes meant they
could lose out on existing long-term con-
tracts which had been based on a fixed
level of compensation.

“Business was not warned or consulted
in time,” said SA Chamber of Business
(Sacob) spokesman on trade and industrial
policy Bess Robertson. The matter had not
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| MUNGO SOGGOT and JOHN DLUDLU |

been raised at the Exporters’ Advisory
Council, an advisory body to government.

One company said the new rules wonld
make the remaining months of GEIS “even
more difficult”, Structural steel exporter
Girder Naco said most of its contracts held
for at least a year which meant it would be
badly affected. Dorbyl Marine MD Joe
Bullough said the changes would affect
Dorbyl's core business of shipbuilding. It
would be much harder to draw up con-
tracts taking GEIS into account. “There is
no guarantee that GEIS will be paid on
long delivery capital projects.”

Another company complained that there
was still no clarity on export support to
replace GEIS, which often gave exporters
most of their profit. However, one source
said a GATT-compatible alternative could

(0 To Page 2°

Exﬁ)rters e

be announced in April.

o
o ol

ior economist Luke Doig.

\5‘@ T} From Page 1;

3

on this route,” said Credit Guarantee sem}

Sources said the cancellation of the con-

Trade and Industry foreign trade chief-

cession could have been prompted by both

a shortage of money, as the Trade and  director Bert Pienaar said the rand woul

Industry Droartment would now have to
pay nﬁ?leés”cumpensat@n becgusesf the
rand’s inevitable depreciation, and by the
department’s eagerness to comply with
GATT. “Government has got more time —
until 1997 — to phase out GEIS in terms of
GATT, so it’s surprising that it has decided

have to depreciate severely for G
claims to be affected. “Furthermonse, ex-

rters are becoming very ingenious ¥
Evoindow-dressing projects or products 5
qualify as projects or products of a capl
nature. Such practices could give rise 10

another misuse of GEIS.”




Govt grants small business export guarantees

GOVERNMENT had approved 10 ap—- - 1OHN DLUDLU
plications from small and medium-
sized enterprises for export finance ties. The fund guaranteed the cost of
guarantees worth R236m under the materials and services for the pro-
export finance scheme since June  duction of exports and supplied short-
1994, the Trade and Industry Depart-  term credit to exporters for financ-
ment said yesterday. ing export trade debtors.

The finance guarantee scheme was A detailed investigation in SA by
announced in June by Trade and In-  the World Bank into ways of enhane-
dustry Minister Trevor Manuel to as-  ing short-term finance for small busi-
sist small and medium enterprises ness was carried out after the estab-

with pre- and pust-sj]n'ent export  lishment of the fund.

finance. D | The bank’s report was later re-

A R20m gnarantee was estab-  ferred to the outgoing National Eco-
lished in June to facilitate additional  nomic Forum which subsequently set
exports by exporters who did not ypa steering committee for proper
have necessary funds or loan facili-  evaluation,

The department said the forum
steering commuitee’s report, which
was submtted to it towards the end
of the year, would be assessed by
Trade and Industry, the State Expen-
diture Department andCredit Guar-
o) (1

Th poft sontaineéd recommen-
dations un inplementing measures to

Increase short-term export finance
for small business. -

» The department said a R20m fund
for export finance “is far too small to
unlock the full export potential and
consideration for its replenishment”
would be given.
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German pledge

to’ boost @
'SA exports 5

BONN. — Germany will support
| South Africa’s economic reforms by
| trying to win its goods more access to
European Union (EU) markets and
channeling more investment its way,
top government officials said here.

Finance Minister Theo Waigel and
Zconomics Minister Guenter Rexrodt
both pledged support in meetings with
South African Deputy President
Thabo Mbeki, who is in Germany to
drum up investment.

A finance ministry statement said
Mr Waigel emphasised that Germany
would champion South Africa’s cause,
especially within the EU. I

"It is now iniportant to bring to life
the co-operation agreement that
South Africa has concluded with the
EU. An important element of this is
improving market access opportuni-
ties,” the statement said.

The deputy president on Tuesday
courted German bankers and busi-
nessmen in Frankfurt where he as-
sured them their investments in South
Africa would be safeguarded. — Sapa-
Reuter.
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Two WOrkSIib'
aspirant expor ers

By Mzimlmln Malunga
THE l)epamnant of Trade ant‘i ‘Endustr:.r

| organising two warkshnps this nionth to

highlight business opportunities in ﬁmpe

and southeast Asia to aspjrant and em&rgent
exporters. %{M A/
The workshops are to be held at the I)TI' ,

offices on January 17 and 31.

Next Tuesday, South Africa’s economic ~

{ representative 1o the United Kingdom and

Treland, Peter Pullen, wﬂl be speaking on.
%ess int the twaf

oppnrﬂamtms for 1
countries, 1

L On Mbnda HIL
economics representative to Sin:

sultations with individual exporters inter
ested in doing business j in that Asian state,
The following day Greyhng will make a

presentation to aspirant and established ex-
poricrs on opportunities lying east of the ..
Indian Ocean,
" The DTI says fhe workshops, which ate
aﬂ‘emd free of charge, are aimed mamiy at
E:m&rgﬁnt exporiers.

b Sincethergis agmwmgmnaensusamong
policy makers in the country to Jook east to
- Asia instead of the west for mﬂnnmm soiw

0 this muutry Ny
ngapore, Ameg—
Greyling, will be availabile fﬂrpmﬂnal con-,

ations, one of thé con

fr

‘rmor Manuﬂ " Ied savmt

‘misslons abmaﬁ
wpts gathering,
moruenm;s fm South Aﬁir:;a ‘to pur-
sug an export-led growth;
Ksaresult, the Govemﬁmt :s try-
mg 41l means o promote expotts.
Since taking over as Trade and Inw
dusny Mmstar,r Trevor Manuel. hag’
led numerous missions 10 Asid, Et..
‘rape and North America’t6 explors
_possible markets for Souti; Afneaﬂ
. goods, .. .

'1
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The fruit export industry
has become a major play-
er in the world market,
earning billions of rands
in foreign exhange and
supplying a wider range
of products than any
other comparable pro-

{ ducer in the world.

And this could be just
the beginning.

Last year, fruit exports
including deciduous, cit-
rus, and subtropical
fruits earned South Afri-
ca well over R4 billion,
making it the fifth-largest
earner of foreign ex-
hange.

" Deciduous fruit pro-

I ducers in the Western

Cape were responsible
for the bulk of the earn-
ings in foreign exhange,
pulling in nearly R3
billion -~ about three-
quarters of gross fruit ex-
port earnings.

David Gant, chairman
of Unifruco, the interna-
tional marketing com-
pany representing 2 000
deciduous fruit pro-
ducers, said at the week-
end that since the first
political reforms in 1989
the export market for
South Afriean fruit had
taken off.

Market

Besides the well-estab-
lished European market,
several new ones have

opened up, particularly
Eastern Europe, Canada,
America, the Middle East
and Pacific Rim coun-
tries.

Gant said this had had
a positive effect on the
Western Cape, with more
than 95 percent of all de
ciduous fruit produced in
and exported from the

region
The Cape's deciduous

n fruit e
ot iy s SV

gest creator of employ-
ment in the region, sup-
plying jobs for more than
9250 000 people with 1,4
million dependants.

Gant estimated that
the earnings from decidu-
ous fruit exporis could
double in the next five to
eight years.

He said a large part of
the success of the local
industry could be
ascribed to the high qual-
ity of the fruit, innovative
environmentally friendly
packaging developed by
local researchers and the
high esteem in which the

Cape brand name was
held worldwide.

+ Unifruco has perfected

a unique system through
which perishable decidu-
ous fruit can be succes-
fully offered fresh on any
continent up to six to
eight weeks after leaving
the farm. ;

E

7!

so successful in its mar-
keting and packaging
strategy that it now also
buys other fruit products
such as subtropical fruit
from other regions in the
world and then packages
and markets them under
a different brand name.

Unifruco has undoubt-
edly become one of the
.Jeaders in the world fruit
market and the future
looks rosy.

Player

The company has be-
come & major player in
the wine export market
and has in a short period
become the second-lar-
gest exporter of wines to
the international market.

Besides job creation
and the obvious benefits
that foreign exchange
earnings hold for the
Western Cape, the indus-

iry apnu
than R700 million worth
of local products, includ-
ing packaging material,
fertilizer and insecticide
from Cape-based com-
panies.

The deciduous fruit in-
dustry is not only the lar-
gest job-creator in the re-
gion, but is seen as one
of the cornerstones of the
Cape economy.

Benefits to the region
are bound to increase as
the industry grows and
increases its share in lu-
crative world markets.

This, together with the
increase in international
tourism in the region,
should go a long way to
ensuring that the West-
ern Cape becomes one of
the most prosperous of
SA’s nine regions.

Hosting the 2004 Olym-
pic Games could be the
catalyst needed to push
the Western Cape into a
class of its own.

Lo T3
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' TOWN — Fruit export foreign
qqrnings had the potential to double
over thenext five years, but an alter.
tkive ta the general export incentive
eme (GEIS) was needed to boost
inyestment and confidence in the in-
¢Unifruco chairman Davig

Gant gaid yesterday.
uHedsaid SA’s fruit farmers received
ammong;the lowest incentives and subsidies
in the world. As a result of the phasing out
GAIGEJS, . the industry would meet the
' Trade:and Industry Department to discuss

aliérnative incentives.
. -The removal of GEIS is a severe blow
tomthe: industry. Government’s offer to
GATTY ding the fruit industry far ex-
1M£g?equirements, which we under-
. #band was done so SA could negotiate
' Refterterms on other export goods. Yet the
. atarerofithe assistance given in the past

| SUIL exists” said Gant.
' ‘aForeignsearnings from deciduous frujt
. 1ast yedrewhs expected to total about R2bn,
whtle Barnings from other fruit sectors
 suellas citrus, subtropical and canned fruit

iwere

Pritacts: expected to add another
Ribn to the.value, making the industry the

cOlintry’s fifth biggest earner of foreign

-emm,-n;_ L .
~Gant-said exports had doubled in the
past five-years, and the growth should

subsidie

continue as a resyjt of a worldwide
increase in demand, access to wider mar-
kets after the lifting of sanctions, wejl-.

established_ brand names and quality and a

“There is a perception only a few com-
panies draw GEIS benefits, In our case,
between Unifruco and Outspan — SA’s
largest deciduous and citrus fruit market-
ers — the benefits were paid to more than
6 000 individua} companjes.”

“Lvery hectare of expanded production
creates between three to foyr new rural
jobs at substantially lower cost than in the
manufacturing sector, But taking the view,
for instance, that the citrus sector is 3 safe

“I see no reason why SA agrieulture
should be penalised when no other country
in the world wil) £0 out of its way to go
further than the GATT requirements for
agriculture,” he added. "

Canned fruj

bined benefit of their prospective duties

plus support measures to European Union
canners. —
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0 HELr make the Reconstruction and
Development Programme work, the
country needs to place more emphasis
on scientific and technical education.
This is the advice from the South
African Institute of Electrical Engineers. To
address this problem, it will hold a conference at
the University of Pretona on February 3 and 4.

“We will never accomplish the RDP’s objec-
tives if we don’t have more skilled manpower,”
says SAIEE council member Mr Geoff
Hainebach.

“That’s one of the worst legacies of apartheid
— it didn’t exploit the total population’s talent.
We're very under-equipred in terms of skilled
INAnpPOWET.,

“We're incapable of becoming a successful
economy because we don’t have enough people
with the education and training to lead the coun-
try into a competitive world.”

He estimates South Africa has 0,3 engineers
for every 1 000 people. Japan, on the other hand,
has 59, Germany 39 and the United States 31.

“The rest of the world may have a lot of
sympathy for South Africa and its disadvantaged
people, but when it comes to competing with us,
they’ll crush us,” warns Hainebach.

“We are already running up against this prob-
lem of not finding adequately skilled employees.
We feel this is one of the most tmportant 1ssues
in the whole RDP.”

This is why the SAIEE 15 rolling up 1ts sleeves
and trying to assist. It sees education as akey way
of resolving this problem — but not education in
its traditional form.

Says SAIEE president Mr Bill Calder: *“Zim-
babwe made a tragic mistake: 1t educated many
schoolchildren to matric, but ali you got was an
¥ educated unemployed society.

“Those people had knowledge but no skills to
sell. Technology and engineenng is what we
need if we're going to get the RDP off the

ground.”
Hainebach adds: “We’re not proposing people

learn skills instead of getting educated. We're
proposing people leamn skills in the process of
being educated, so that education becomes more
real to them. Science must be taught tothemina
practical way so that they can immediately use
scientific principles to do something useful.

“It’s a different approach to education, but
we’d rather be anation of Philistines that eat than
a nation of art lovers who starve ”

He says Japan’s industry and schools were
destroyed during World War 2, but 1t made the
tough decision to concentrate on technological
education.

“They decided to sacrifice culture because
they realised that if the people were not able to
contribute very quickly to the economy, they
would be lost,” says Hainebach.

Special educational steps are needed to
make a success of the Reconstruction an

Development Programme. Features
Writer Tyronne August discusses

ways of geting rid of orjwegjns
worst legacies: A
g 7,0\‘\

ryeienbleleikl

SAIEE council member Geoff Hainebach
belleves the RDP needs skliled labour if it
is to succeed.

Adds Calder: “Technology 1s not just universi-
ties. We're talking about producing a culture of
people from bricklayers to carpenters.”

But, for this to succeed, there needs to be a
change in the unnecessarily negative attitude to
these kinds of jobs. A plumber, for example. can
make even more money than a surgeon.

“We must change the culture of education from
its present academic form to a techmical form,”
says Calder. “The core of talent is there. All we
have to do is locate it, and quickly.”

Time 15 really of the essence, Says Hatnebach:
“Other countnies have developed an education
system and culture over a period of 200 to 300
years. We don’t have the time.

“It's not as if the others with whom we're
competing are standing still. They are improving
themselves as well, so we need a short-cut. We
have to accelerate the process.”

That 1s what the Pretona conference — organ-
ised together with the SAIEE’s parent body. the
Association of Scientific and Technical Societies

~— 15 all about. Participants from other parts of
Africa, Asia and the United States wili attend.
The emphasis is on practcal poiicies which can
be'used immediately.

A “how-t0” manual will be drafted after-
wards, which is seen as the first step towards a
policy manual, and distributed by the SAIEE.

What is encouraging is that all this has the
backing of the Government. The organisers con-
vinced several ministries of its importance to the
RDP.

“The RDP is a wonderful concept because i
focuses the country’s attention on & relatively
narrower set of goals,” says Hainebach. “We see
it as our new guideline for progress.”

But, he stresses, there must be a shift towards
technological education: “If we continue the
way we're going, it will lead to disaster.

“Most people would continue as an underclass
incapable of making big contributions to the
economy because they lack the educanon and the
oppormnines.”

This is where the SAIEE and ASTS see arole
for themselves. “We are prepared to provide
backing on a voluntary basis,” says Calder.

“We can’t wait until we've got enough teach-
ers,” says Hainebach, and adds that technology
itself can be used to provide educaton.

“Technology is now available,” he says. “De-
livery systems can be put in place.” Telecommu-
nications and information techmology, for exam-
ple, can be used to do so.

Calder also says the full capacity of umversi-
ties, technical colleges, technikons and schools
should be used (even if it means double shifts),

“Technology is one of the very few creators of
work,” he says. *“When they build a factory,
thousands of people are involved — from brick-
layers to carpenters to electricians.”

But people need skilis for these jobs: "It
doesn’t matter if you have matric. If you don't
have the skills, you can’t do it and the RDP will
fail.”

® Those interested in the conference can
contact the SAIEE at (011) 487-3003. It will be
shown on video at the same time 1n Cape Town,
Durban, Port Elizabeth, East London and

Bloemfontein.
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Crocodile with
R129' g

CT 20 unsiness Editor 7’4&

A PAINTED leather crocodile keyring Bought as a
Souvenir by a Dutch visitor has resulted in an export
order worth more than R120 000 for the Africa Trad-
ing division of the non-profit making Triple Trust
Organisation.

The visitor, Charlotte Daneel, a promeotions organ-
iser, gave the keyring to an executive of the huge
Dutch department store chain De Bijenkorf

Now the chain, the “Harrods of Holland”, has
ordered painted leather goods and a variety of
ornaments, sheepskin slippers and promotional ma-
terial for its in-store Year of Africa promotion.

The 4 000 products to be shipped out to Holland at
the end of the month include papier mac¢hé aero-
planes, candles made in animal shapes and three
dimensional “township” pictures. Many, such as
mobiles and candle holders, are made from discard-
ed cans and other recycled materials.

The workers are not employed by the Triple Trust
but sell their goods, which must conform to the
required standard, to the Afriea Trading Division,
which sends them to outlets in this country, the UK,
the US and Europe.

Many of them come, at hours to suit themselves, to
make their goods at the Africa Trading division’s
pPremises at Cape Town Alrport Industria because
they have insufficient space at home.

Production manager Rain Morgan said yesterday
that the De Bijenkorf order was the biggest ever
received by Triple Trust. The exposure given by De
Bijenkorf could result in other large orders.

The Dutch consignment will inelude products
from other job ecreation projects including Rural
Craft Soweto and the Montebello Design Centre and
from individual Western Cape artists.
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JOHN DLUDLU

TE{iS week’s list of export opportunities has offers of
business for SA companies wanting to supply the Egyp-

tiali and Malaysian markets.

Saudi Arabian companies want products ranging from
duartz watches to frozen foods such as beef, poultry and
vegetables. The requests coincide with the arrival at the
weekend of a 60-strong trade delegation from Saudi
Arabia and a visit by Saudi Petroleam and Mineral
Resources Minister Hashim Nazer.

LIVE ANIMALS AND

IMAL PRODUCTS

trich meat (fillets) fresh,
chilled or frozen — Switzer-
land. Delicarna AG, Werner
Taschannen, tel: (941-61-383
0070, fax: 0941-61-382 3270,
wePoultry cuts — Switzer-
land. I, W J Neukomm,
tel; 0941-53-245 103, fax: 0941-
53-259 752.

" " Shark’s fin, king crab ~-
South Korea. Sun Moon Trad-
<ing Co, H I Park, fax: 0982-2.
“432 B8887.

- Frozen lologe squid —
Taiwan. Gallant Ocean Sea-
foods Inc, 1. H Chang, tel
09886-7-831 2118, fax: 09886-7-
831 9453.

~ Frozen fish — Egypt, Kast
Star Imp/Exp Office,
Deif, tel: 0920-3-557 (022, fax:
0920-40-331 800,

..:...P owder milk — Russia.
-Aeroline Finland, Reijo Jo-
%%en. tel/fax: 09358-41-617

¢
N ]

VEGETABLE PRODUCTS
Dried flowers — Kuala Lum-
ur. Bibiland Enterprises,
Jan Ah Sah, tel/fax: 5-
387 1009,
» KFresh asparaglll:s -
‘Fajwan. Vegiworld Interna-
tiohal, DC Chen, tel: 09886-2-
834 0367, fax: 09856-2-832 0370.

ANIMAL OR VEGETABLE
FATS AND 0OILS —
Sunflower seed oil — Israel.
Titeg Import, Erol Eskinazi,
tel: 09972-3-510 53857, fax

“T19972-3-517 2878.

¢ sunflower seed oil — South
‘Korea. Everfriends Co, Lee
Chun Hee, tel: 0982-2-543 1020,
fax: 0982-2-542 5775,

PREPARED FOODSTUFFS
I HD;EVEHAGES od

nn a, cann .
vas — EIHSPa onchita Fgggs
Ine, Sixto L Ferro, tel: 091-
‘?ggbﬁﬂﬂ 9703, fax: 091-305-888
" Concentrated fruit juice —
Ganada. Canada Alltrade Co,
Abbas Najarzadeh, tel: 091-
.412—526? 4748, fax: 091-416-265
3565.

MINERAL PRODUCTS
Copper ore, iron ore — US.
Lelco US, Lel Bruce Peto, tel:
ggl-m-za? 0000, fax: 091-214-
401 0507.»
Steam coal — Kuala Lum-
ur., Topramk Corporation,
hong, tel: 0960-3-774

Abou

3781/7T75 6691, fax: 0960-3-775
6172.

PRODUCTS OF THE
CHEMICAL OR ALLIED
INDUSTRIES

Di-caleium phosphate —
Kuala Lumpur. Transchem
Son BHD, Chang Chon Kwan,
tel: 0960-3-719 5270/1, fax:
0960-3-719 5433.

Cuprite powder — US. HH
Associates International Inc,
Ann Liggett, tel: 091-404-248
4112, fax: 091-404-378 2253.

Di-ammonium phosphate
fertiliser — Kuala Lumpur.
Gordon Winfield (Far t)
Holdings Son BHD, V Varma
Anand, tel: 0960-3-732 1023,
fax: 0960-3-732 1024.

Triple super phosphate —
Singapore. Brennan &
Co, Joeph Choo, tel: 0965-542
9722, fax: 0965-542 5246.

Phosphate fertiliser with
nitrogen — US. The Land-
-mark RMC Group Corp, Sam
Shen, tel: 091-703-323 1295,
fax: 091-703-323 1366.

Safety matches — qupt,
Al Zamil International, A
Moniem, tel: 0920-2-344 2521,
fax: 0920-2-302 8775,

PLASTICS AND RUBBER

" ARTICLES

PVC resin — Egypt. El
Negma Co For thetic
Leather, Ashraf El Tamimi,
tel/fax: 0920-2-215 7373.

WOOD AND ARTICLES

OF WOOD

Softwood (pine) lumber, re-
manufactured wood products
— US. Hamgton Lumber
Sales, Mike Spurgeon, {el:
091-503-923 6906, fax: 091-503-
923 6926.

Wood pulp — Chile. Claude
Steier Representaciones,
Claude Steier, tel: 0958-562
ﬂﬁﬂi”sﬁl 6798, fax: 0958-564

CLOTHING AND TEXTILES
Upholstery fabrics — US.
BCIE Florida Inc, Luciana
Camara, tel: 091-407-995 9393,
fax: 091-407-995 9496,

FOOTGEAR, HEADGEAR
AND UMBRELLAS

Wool berets — US. Chade
Fashions Ine, Jae S Yoon, tel:
091-312-604 8484, fax: 091-312-
604 8884.

QOstrich feathers — US. JK
Industries, Jack Ness, tel:
091-714-454 0190, fax: 091-714-
454 0516,

J ' EXPORT OPPORTUNITIES H
Egypt and Malaysia want |
supplies from SA_firm

INFORMATION in this

Export Centre of the

and Industry.
Inquiries:

pany direct. Where pos-
sible a contact person

are any problems, com-
municate with the de

Export services:

Warning:

the accuracy

ARTICLES OF STONE,
PLASTER, CEMENT

AND ASBESTOS

Lamp bulbs and tube for
electric lighting — Egﬂiti Al
Zamil International, A Mon-
iem, tel: 0920-2-344 2521, fax:
0920-2-302 8775.

BASE METALS AND ARTI-
CLES OF BASE METAL
Barbed wire — US. APS Ser-
vices, R Vasudevan, tel: 091-
818-961 6931, fax: 091-818-895
1916. .

Fine zinc and zinc alloy,
nickel and nickel alloy, cop-
per cathode — Taiwan. Gred-
mann Taiwan, Jih-Jen Wy,
tel: 09886-2-771 6123, fax:
09886-2-772 0821.

MACHINERY AND ME-
CHARNICAL APPLIANCES
Water treatment plant mach-
inery — Egypt. Techno Me-
chanic, Gamal El Sadat, tel:
0920-2-360 2034, fax: 0920-2-
348 7167, .

Transformers — Denmark,
Silicon Power Electronics
A/S, Kim Stenberg, tel: 0945-
7554 2255, fax: 0045-7504 2789.

Conductor cable — US. In-
trade Inc, Jose Madina, {el:
091-301-921 8200, fax: 091-301-
0921 4243,

Computer software — Ger-
many. Marketing Interna-
tional, Achim Schwickert,
tel: 0949-221-244 583, fax:
0949-221-240 6487,

VEHICLES VESSELS AND
ASSOCIATED TRANSPORT
EQUIPMENT

Components for railway

feature supplied by the EEEEE.
Department of Trade (VI

Manufacturers should @
contact the foreign com- §

has been named. If there

partment’s Export Centre, tel:
(012) 310-9791. Fax: (012) 320-8157. -

Flor general advice on exports and export incentives,
contact the department or its regional representa-
tives in Durban, Port Elizabeth or Cape
strongly recommended that manufacturers new to
the world of exports get in touch with the local office.

SA firms should be aware that restrictions on the
export of these products might be applied by the
authorities. While every effort is made to maintain
of information in this list, the Depart-
rient of Trade and Industry assumes no responsibility
for any incorrect data. Nor will the department and
its officers assume responsibility for any transactions
undertaken with the firms or individuals listed.

D 30195

Town. It is

wagons - Germany. Talbot
Wagon Fabrik, Paul Krott,
tel: 0949-241-182 1433, fax:
0949-241-182 1214.

MISCELLANEOQUS MANU-
FACTURED ARTICLES

Golf clubs, golf balls, lawn
tennis balls — Austria. Her-
vis Modekaufhaus GMBH,
Peter Haslauer, tel: 0943-662-
44-706 7500, fax: 0943-662-44- |
707 4700.

African wood carving
curios — Taiwan. George
Wang Industrial Co, Leo Sish,
tel: 09886-4-768 0188, fax:
09986-4-768 0198.

Frozen foods (meat, vege-
tables, poultry) ostrich meat
— Saudi Arabia. Al-Munajjed
Group, Kamel Al-Munaj ;eﬂ,
tel: 09966-1-478 7933, fax:
09966-1-476 4318.

Quartz watches — Saudi
Arabia. Delmon Co, Ahmed
Alghunaim, tel: 03966-3-857
7777, fax: 09986-857 5671.

Musical instruments for
educational p — Can-
ada. Empire Mausic Co,
Gwenda V Williams, tel: 091-
301-2324 7782, fax: 081-604-324

242.

Food: confectionery, pasta,
cooking oil, baking supplies
— Canada. Worldwide IFood
Distribution, Marshall Usher,
tel: 091-416-630 8400, fax: 091-
416-630 8585. )

Manufacturers of fishing
equipment and accessories —
Denmark. Kingfisher Inter- |
national, Knud Madsen, tel:
0945-98-132 844, fax: 0945-98- 1
132 844.
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HARARE — Since Christmas Zimbabwean
wine lovers have been making inroads into
20 000 litres of SA pinotage, which made
history last month when it became the first
shipment of its kind to cross the Limpopo
in a bulk tanker for hottling under, a ZE];
babwean label, t§, 2@“7’1151
“It’s in bottles on the shelves al-
ready,” said Cairns Holdings MD Tim
Johnson, who imported the shipment from
co-operatives in the Robertson area to
blend with local pinotage from Cairns’s
Mukuyu Winery, near Marondera.
Despite red wine production now reach-
ing 150 000 litres a year, Mukuyu is unable
to meet rising demand from Zimbabweans

SA wine eﬁhances Zimbabwe bouquet

ot

which produced its first drinkable reds in
1987, came of age this year when Mukuyu
Winery manager and winemaker Berthold
Seitz put ‘imbabwe’s first 1 400 cases of
pinot noir gun-the maé_ just before Christ-
mas.

Vintuerat?n tly believed Zim-
babwe was incapable of producing a good
quality pinot noir.

But one visiting SA retailer said on tast-
ing the first pinot noir from the latest
vintage: “We would have no difficulty sell-
ing every drop of this in SA."”

However, Zimbabwe's three wine pro-

who are switching increasingly beer _ducers want to prevent a “wine drought”
and spirits, on doctors’ orders. %&hﬂﬂl might cause customers to drift back
Zimbabwe’s fledgling wine try, to beer and spirits.




Exiiorters }éﬁduld take
 advaptage of EU plan’ |
5 4y{r JOHN DLUDLU E,D 2(,/ ’ 17

i SA ORTERS should take advantage of trade ;
4 preferences offered by the European Unijon (EU) to |
| 8ain a foothold in EU markets, Trade and Industry |
i Department director-general Zavareh Rustomjee |
! said yesterday.
| SA was admitted as 5 Standard generalised scheme :
! of preferences (GSP) beneficiary under the new |
| scheme, whick ecame into operation this year and |
{ Would run until the end of 1903, '+'
§  The scheme granted either duty-free access or |
| reduced custom duties for mainly industrial exports ;j'
! from developing pations,
i Rustomjee said SA exporters of industria] products |
{ should familiarise themselves with the rules and |
t benefits of the pew scheme, and take advantage to |

penetrate EU markets. 5
|  The new scheme, which replaced several levels of
i trade preferences, excluded certain tariff headings
| and chapters from the list of products that would
i benefit,
{ The department listed honey, some tobacco pro- |
i ducts, flowers, fruit, vegetable products and frujt g
# juices as examples of non-qualifying preducts. ;
{  The agricultura] Part of the scheme would be re. _-
1 vised soon, :
|  SA’s participation regarding agricultural products
| would be re-examined before July 1.
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FRUIT E %
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A mixed bag
—Fn o7]ilas

Deciduous fruit farmers in the Cape and
cirus farmers in the far north share a
common problem — finding sufficient
product to meet soaring global demand for
SA’s fruit exports.

While recurring droughts may ultimately
decide matters for citrus growers, Unifruco
the deciduous fruit industry’s export arm
predicts the value of its exports is likely to
double hy 2000 — to R4bn a year.

Withi Increased plantings coming into
production, 1995 earnings should reflect

e —————
FINANCIAL MAIL « JANUARY o 27 » 1335 » 77

improved supply and strong international | tential. The joint marketing venture with

demand for SA’s fruit exports. Unifruco in Europe (Capespan) benefits
Says Unifruco chairman David Gant: | both companies " says Stanbury.
“After last year’s R2bn in forex earnings Gant says while the marketing and pric-

from exports, we're now looking at a 10% | ing outlook for deciduous exports is pos-
increase in this year’s export volume. And, | itive, the industry is plagued by nsing
as early indications show that international | packaging and freight costs. The industry is
prices in rand terms could be higher than | also soon to lose its substantial general
last year, by as much as 10%-30%, we | export incentive scheme (Geis) benefits.
conld well see a 20% improvement in gross | “While our census of additional tree plant-
export revenues.” ings point to a doubling in current pro-

Coupled with last year’s record R1,5bn | duction volumes over the next five to eight
gross export earnings from the sale of | years, long-term, high-risk capital costs
39.6m cartons of citrus fruits — 28% more | involved are heavy and, without Geis,

than the 30,8m cartons exported in 1993 — | farmers have to wait the entire period
the outlook for fruit exports is sweet. before they can start recouping costs.”
The positive impact of fruit export rev- Unifruco and Outspan members are also

enues on the balance of payments is also to | anxiously awaiting the outcome of the
be welcomed. “Fresh fruit exports account | Department of Trade & Industry’s bilateral
for 90% of horticultural exports. The hor- | negotiations with the European Union (EU)
ticltaral sector, in turn, accounts for 60% | on customs tariffs as the EU’s duties cost
of SA’s agricultural exports,” says Outspan | fruit exporters about R250m a year.
MD John Stanbury. Meanwhile, Unifruco is steadily expand-
Though the outlook for deciduous fruit is | ing its operations beyond the mere export of
rosy, the citrus industry could be hit hard by { fresh fruit. An affiliate company (Frusal)
this year's drought in the northern | procures subtropical fruit for export, while
Transvaal. About 500 000 trees — | the Capespan joint venture with Outspan
1 750 ha, or about 21% of citrus plantings | International benefits their European trad-
in the region and more than 30% of its crop, | ing partners who now have SA fruit avail-
have been lost. In the central and westam | able for about 46 weeks of the year.
Transvaal 620 ha has gone. An interesting development is the grow-
“Apart from the northern Transvaal, most | ing importance of the lower Orange River
areas have had good seasonal rains and they | valley as a production area for the popular
expect normal production and continued | seedless sultana variety export grapes.
growth in exports. For example, grapefruit “We expect this year's exports of 3m
exports increased by 40% over 1993 and | cartons — last year we exported 2,4m
valencia oranges by 39%. All export mar- | cartons — to double to 6m by 1999.” says
kets, including the traditional markets in | Unifruco director Piet Karsten. Karsten
western Europe and developing markets in | expects this year’s 30% growth in income
Canada. central Europe, Russia and the | (about R40m-R50m) to increase by 80%
Pacific Rim countries, show growth po- | over the next five years.

78 » FINANCIAL MAIL = JANUARY = 27 # 1985




President Nelson Mande-
la’s four-day visit to India

last week has again high-

lighted SA's potential as
& major gateway to other
markets — a fact almost
immediately harnessed
by Indian business car-
tels.

While frade with SA
has grown since 1992 and
will develop even more,
Indian businessmen are
looking farther afield.

A study released in
India by the Exim Bank
while Mandela was in

New Delhi says that India
stands to gain dramati-
cally by exporting goods
to South America via
Durban.

Titled Economic Vigbil-
ity of Establishing Direct
Shipping Links Between
India and South America
via South Africa, Exim
says freight costs could
be reduced by 25 percent,
with the voyage time
being halved if SA ports,
especially Durban, are
used for Indian exports,
particularly to Brazil and

Argenting.

At the moment, India’s
exports to Latin Americg
are routed via Europe,
meaking Indian exports
uncompetitive because of
the higher freight
charges and the longer
voyage tfime. -

The report suggests
ships sailing from India
could combine cargo for
South Africa and South
America and also load
additional cargo for
South America in Dur-
ban.

On the return leg,
cargo for South Africa,
the Middle East and India,
could be added, the re-
port suggests.

The socio-economic
benefits for SA’s ports
will be immeasurable,
especially against the
background of South
Africa’s former interna-
tional pariah status
which saw economic
sanctions severely af-
fecting frade between SA
and other countries.

While the Exim Bank

e e
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analysis focuses on
benefits for Indian ex-
porters to South Ameri-
ca, there is no doubt bi-
lateral trade between SA
and India wll rise dra-
matically in the next five
years.

India cut trade ties

with South Africa about
40 years ago, apart from
furtive dealings in silk
clothing and spices.

But since 1992, trade
between the two has
slowly risen.

Last year, it amounted

- reach about Ri4 billion

50 million, less than
one percent of the total |
trade of either country.

Three agreements
signed by South Africa
and India during Mande- |
Ia’s trip seek to boost bi- |
lateral trade.

the Federation of In-
dian Chambers of Com-
merce estimates that |
trade bhetween India and
South Afriea could grow
by 50 percent annually to

= |

by the end of this cen- |

tury. — Sapa. __
- L :
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Imports and engwal;tE/ qlgo 7

B BY ADAM COOKE

South African ports are under
pressure following an unprece-
dented increase in imports and
exports since the April elec-

tion.
Aceording to SA Chamber of

Business infrastructural direc-
tor Pegpy Drodskie, the elec-
tion brought a dramatic in-
crease in both imports and ex-
ports.

“The Business Confidence
Index is also consistently ris
ing, as is the calibre of pros-
pective visitors — they are be-
coming more and more high
profile,” she said.

Portnet media spokesman
Pieter Smit said yesterday the
latest figures for the trading

month of December showed ac-
tivities at ports had reached
an all-time high.

He said that since Qetober,
figures for each consecutive
month exceeded the previous
record for the number of con-
tainers at poris around the
country.

The 1994 total of 121 million
tons of goods passing through
South Africa’s seven ports was
up by 5 million on the previous
year,

“We are expecting these fig-
ures to keep on climbing in the
same fashion and we just hope
our container terminals can
handle the load,” he said.

Smit gaid trade at Saldanha
harbous on the Cape west
coast had shown an improve-

S

ment in trade ol more fhan
80 percent in December com-
pared with 1993’s figures.

He said South Africa’s main
import was chemicals at
11 percent, followed by ma-
chinery and vehicles. The most
important exports were coal al
30 percent, followed by iron
ore and wood chips used in the
paper industry.

8l Work at the City Deep termi-
nal in Johannesburg resumed
yesterday. SA Rail and Har-
bour Workers’ Union members
went on strike last week.

Spoornet media relations of-
ficer lan Bleasdale said it
would take two weeks for the
backlog of undelivered con-
signments to be processed.
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DEREK TOMMEY

JOHANNESBURG. —
Coal exporters are head-
ing for good times, says
the managing director,
Dave Murray, of Ingwe
Coal, which, was formed
by merging Rand Coal
and Trans-Natal's coal
operations.

Mr Murray said yes-

terday loecal sales were
rising to meet increased
demand from Eskom,
while strong overseas
demand had lifted prices
in Europe by 25 percent.

Similar increases
were expected in the
Far East.

He said South African
producers were virtual-

ARG O]2108

ly sold out for the next

six months.

Demand for coal was
expected to continue to
grow strongly in the
next few years. Emerg-
ing buyvers for coal in-
cluded Morocco, Portu-
gal and Israel, while
Korea, Indonesia, Tai-
wan and Malaysia were

et e

expected to increase for-
eign orders.

Many European con-
sumers who previously
bought only on the spot
market were now seek-
ing long-term contracts,

+ he.said.

On the supply side,
Polish production was
increasingly being ab-

sorbed domestically and
by exports to adioining

. Rtates.

Increased steel pro-
duction in Japan had led
to greater demand for
metallurgical eozl,
while China was expect-
ed to need an additional
200 million tons — ore
even 300 million tons —

SA coal exporters seen heading for a

001N

Mr Murray expected
overall demand for sea-
borne coal to grow from
the present 200 million
tons a yvear to 300 mil-
lion by the turn of the
century.

. Much of this demand

would be met by Austra-
lia, he said.




JOHN VILJOEN
Business Staff

BELLVILLE-based industrial boiler
manufacturer John Thompson Africa
(JTA) has taken its export contracts
With countries north of the Limpopo
to about R50 million through new
deals in Zimbabwe and Kenya. ~

In a contract worth R2 million, the
Zimbabwe Forestry Commission,
with finance from the World Bank.
has ordered 3 wood-fired shell bojler
and furnace from JTA for its saw-
milling complex at Chimanimani.

A partner in ti:e contract is Rolls-
Royce Industrial Power Group sister
company NEI Zimbab\:\re, which wil}

P ————— e =
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pﬂﬂlh C tor construction.
The R4.5 million Kenya deal is for
the refurbishment and modernisation
of two boilers at a sugar mill at
South Nyanza. about 400km south-
west of Nailrobi. )

The contract has to be completed

within. tight deadlines, according to -«

JTA managing director Garth van
Nierop.

"We have only six weeks of off-
crop time in April and May, which
gives us five weeks for the work and
one week tor trials.” he said.

South Atfrican components for the
Kenyan project will be shipped to
Mombasa and then trucked by road.

Further components will be manu-
tactured to JTA's design in Nairobi.
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EXPORT OPPORTUNITIES

US, Thailand want curios and crafts from SA

ycr

man — Glass { ﬁuwu\w_g for optical lenses —
wﬂﬂﬂ __MﬂmM ﬁmﬂﬂﬂhﬂﬁﬂ__ﬂnﬂoﬁnmﬁﬁmﬂh _ . Eﬁ %ﬂ%@ﬂ wu n.,_,uw_m ation Mumnum% u:..ﬂmﬁ - Zmﬁmﬂgﬂﬂ_ d Internatioinal
products to US and Thal companies buyer Avicole JJ is about supplies of eggs, m...munwo# mmwmn.m o EM _..Nmnmunm.n mﬁﬂﬂuﬂu nNm:.._ 2, m_" MWMW m?._.__ﬂ#%umuu mﬂn_ ﬂﬂ_nﬂmﬂ oﬂ._ﬁ
00243-20 462/20 483/20 566, Bergh, tel: 0931-33-562 8§77,

nﬁmoﬂ lenses — Nether- fax: 0931-33-564 107.

lands. International Market- Valves — Egypt. Modern
ing Services & Consultants Engineering Systems &
Inc, D van den Bergh, tel: b@mﬁﬂﬁ. Fayezr El Benna,
0931-53-562 977, fax: 0931-33-  tel: 0920-2-418 2740, fax: 0920-
564 107. 2-418 2740.

through this week’s list of export inquiries. apparently for hatching into chicks.
The Mall Group Co in Thalland and Au-  The live animal and animal products | bepartment of Trade

rora & Associates Inc of the US want to  category also features requests for frozen wh nﬁnﬁ&.
buy arts and crafts, African curios, pre-  fish and beef fillets from a German com- quires:

cious and semi-precious jewellery and  pany, Rewe Zentralorganisation. w—rwﬂmnmwﬂuﬂnu mwnﬂ_um
leather goods. Other export possibilities include a wide pany direct. ﬂ__mm_.m DOS-

In the vegetables category, an importer range of bullding materials wanted by

e o e ——— s St — - il Mﬁ-ﬂ“ﬂ.uuﬁ—.ﬂ———

gible a contact person arall glass ISCELLAN MANU-
from Uruguay wants supplies of oats, Mauritian company Rogers Building Cen- hes been named. If there ncwﬁ. ﬂnwhn H%%hn%uwﬁ —_— .__upnq:mmu Wﬂ:._.wn_.mm "
mixed with grain, for animal feed. A' tre. Among the items required are self-ad- are any problems, com- " Uruguay. Dasur SA, Walter Arts and crafts — US. Auro-
Hungarian company is offering to buy  hesive bituminous shingles, self-adkesive municate with the department’s Export Centre, tel: Bonet, tel: 09598-2-547 029, ra & Associates Inc, Sanele
wheat from SA. plates, sheets, film, tape strip, waterbars (012) 810-9781. Fax: (012) 320-8157. fax: 09598-2-534 329. Nhiadatsi, tel: 091-202-463
An interesting inquiry from Zairean and waterstops. Export services: BASE METALS AND ARTI- SW:._FH 091-202- 659 2724.
olyester yarm, viscose
LIVE ANIMALS AND Cut flowers, orchid seeds PLASTICS AND RUBBER For general advice on exports and export incentives, | & 5 P 0% SRPRL yan, cotton yarns, textile
ANIMAL PRODUCTS — Belgium. Kriskarilly CVA, ARTICLES contact the department or its regional representa- | @Gontrols Electronic AG, garment underwear — Po-
Frozen fish fillets and beef  Rita Paelman, tel/fax: 0932- _uawwéiﬁm. mo_wmgﬁmum tives in Durban, Port Elizabeth or Cape Town. It is Carlo Pinto, tel: 0941-7141 Sigmatex SA, H Wojtal, |-
fillets — Germany. Rewe  9-230 5841. — Poland. Dromir, M strongly recommended that manufacturers new to 4445, fax: 0941-714]1 4464 tel: 0948-44-464 612, fax: 0948-
Zentralorganisation, Birgit . oo, PRODUCTS Drozdz, tel/fax: 0948-24-827 the world of exports get in touch with the local office. Stainless steel — Egypt. 44478 417.
Wernicke, tel: 08545-221-499 Chromi 567. Warning: Zahran Company, Mamdouh Self-adhesive bituminous
i e b opon foeun.  Sand owder) . Pragas goryuck tyres — Pragie | SA firms should be aware that restrictions on the | Zabran, tel 0920-3-420 8101, shingles, other self-adhesive |
dated eggs for broiler chicks) mw,w mmo_ Kamilo Tomas, .Ew tel. 0942-5 4081 .__SM export of these products might be applied by the FMH __EEEE _.w_wi " pla ﬁﬁﬁwﬁaﬂﬁﬁﬁmﬁ ﬁ
— Zaire. Avicole JJ, Joseph tel/fax: 0942-337 4306. fax: 0042-5-4521 7063 authorities. While every effort is made to maintain —Poland. Anwis, D Kople-  of lastics, (waterbars an
Kosia, tel/fax: 0924370 21¢.  PRODUCTS OF THE Particle board, plywood, | the accuracy of information in this list, the Depart- | - (W8%00 “efo’s 0 OB O Bt ), other cast arti-
ment of Trade and Industry assumes no responsibility ' ),
VEGETABLE PRODUCTS CHEMICAL OR ALLIED fibre board — US. bui- fax: 0948-54-355 250. cles of iron and steels (man-
Dried vegetables — US. INDUSTRIES dora Continental Corpora- for any incorrect data. Nor will the department and Magnesium meta! ingots hole covers and frames) —
Seawind International, Ste- Urea — Switzerland. Fra- tlon, Mmmﬁ% Gonzalez, tel- its officers assume responsibility for any transactions — zmﬂmzmu&. muﬁwnmn_. Mauritius. Rogers Buildin
ven Cade, tel: 091-819-438 'maco SA, Markus Thueler, /fax: 091-809-726 4024. undertaken with the firms or individuals listed. vices BY, GW Bloemendal, Centre, Igbal mﬁﬂaﬁ Sm
5600, fax: 091-810-438 5677. tel: 0941-22-301 42685, fax: WOOD AND ARTICLES tel: 0931-70-348 8588, fax: 09230-212 9010, fax: 09230-212
" Wheat — mﬁmﬁm..u Kom- 0941-22-301 4271, OF WOO0D 0931-70-348 8540. 9456,

lex m.aﬂmn Trade Co, Judit Urea formaldehyde — US. Mahogany hard board, red ly. Fimsa SRL, tel: 0933-774- Polyamide — Poland. To-
W , tel: 09368-1-111 mﬁn 4

Wel wire — Egypt. Arts and crafts, African
7010, DA Christophers ding gYP

¢, Danny oak vencer, mahogany ve- 949 165, fax: 0939-774-529 166. maszowska Fabryka Filcow Nagar Establishment, curios, jewellery (precious

fax: 0936-1-131 6148, Christophers, tel: 091-404-988 neer, white-cak venecer — Wooden handbags, wooden  Techni Kosiacki, Abram Saad, tel: 092040-351 and semi-precious stones),
Oat for animal feed 9111, fax: 091-404-988 9883. Poland. Plotrkowska Fa- Driefcases — US. Creative tel: 663, fax: 0948-  g20/352 101, fax: 0920-40-351 leather goods — Thailan
(mixed with grain) — Uru- . Lipstick, shampoos — bryka Mebli, T Mmmv tel.  Collections, Brett Taylor, tel:  45-346 082. 081. | The Mall Group Co, Siriluck
guay. Missing SA, Eduardo Egypt. Rotaco, Alrus- QELIE 656/ fax: 0012146332000, fax: 091-214¢- gmTONES, PLASTER, MACHINERY AND ME- Maithai, tel: 0966-2-310
bud, tel: 08598-2-375 050, tom, tel: 0920-291 9502/290  (0948-44-464 657. 241 8914, CEMENT AND CHANICAL APPLIANCES 1433/318 0407, fax: 0966-2-310
fax: 09598-2-628 583. 8703, fax: 0920-290 6935. Sawn cut pine wood — Ita- CLOTHING AND TEXTILES GLASSWARE Grinding and polishing ma- 1562,

- . ~ - | - - » — _ .
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From CLAIRE GEBHARDT * ¢
JOHANNESBURG, — .}

The Reserve Bank is

'SA needs export mqmﬁmmﬁz

1 Y gt
SR B

Qw.mm—ﬂ.uﬁmn rising demand

for funds, emanating
. from expanding private

il

m@ﬂ 1o Wmmwwﬁmmm mone- . sector mﬂ&wﬂmﬂu—i was al-
tary policy and and Mm_:ﬁh __..._._m_mam_mcmm. o :m.ﬁ:ﬂ Minister minimum wages were only part of the] ready ereating friction “
berg said he had asked the problem in the lack of co in {i
introduce s _ atlo mpetitiveness, n_iinancial markets.
ome un national economic development and ls-  He sald consultation between sectors m:uh sai Mﬂm present :
popular measures i| bour cound (Nediac) to create a national and players in the economy and “perhaps | Weak competitive posi-
nHMan WMWM. . “ export strategy as one of its major driving some latera thinking M.ﬁm _.HE..E__ exper- Mwm ma% amrw mnwﬁwamﬁ nawm.. H
. forces. ments” were needed . e
no¥ Chris Stals %ﬁmw Nedlac, a consultative forum represent-  “It is for that reason that | m“h_._",_amﬂ.__un even more Emﬁwmnmmm mm I
Frankel Pollak Vinder. ' ing business, labour and government, will to take as one of their major driving forces its monetary policy.
ine annual investment * be officialy launched on Saturday. the creation of a national export strategy Over many years, ex- t
conference here yester- o _._m&_m:_um_.m. E_Mb the mn==m__. investment where govemment, business, labour, the ¢essive wage incresses d
day that the increase in | Comerence Eﬂn > Rhwq.”ﬁmw_ﬂncwﬁﬂm was Reserve Bank, as well as the development | had created relative 3
Bank rate mﬂ.@ﬁw 12% Hﬁ, * ”ﬁ_.-_-hmmm ﬂm___mmn_tﬂ \ , ear the omon communities can be involved in formulat- price ﬁ.—nmmﬁﬂﬁmﬁﬁw mﬁﬂ&ﬁm I
ww_w. awmw mmﬁmﬂwwﬂ sig- :u_.E.EE_. _ninwm _“”m__qm__._aa: ity and high Ing a strategy that will address competi- %mnwm mnnnmmg where ¢
more restrictive ctivity tiveness.” — Sapa : country was, in many
olicy that would be ex~ areas, no longer com- ¥
ended this year. © ‘The rates of increase also linked b fiseal polis Favailable’ fort s petitive vis-a-vis the out-  ©
wwﬁ of this year, have to  aggregates in 1994 indi- nwmumn m&:mwﬁwwn _mwm w#ﬁmﬂ%ﬂﬁ mﬂwaﬁﬂcﬁw.mn aﬁwwﬁmmﬁwﬁﬁmwmﬁm the U
niroditce some unpopu- cated that moneiary ‘monetary palicy ¢ asier ooy potential of the
lar measures.’ ., policy last year was not more. restrictive mads ooy obelary policy economy and the cre- g
, m ore’ restrictive moitle would only be created atio -
lusion 18 béliers The ' ae o seperouEll 200 “Obyiously,  laxger . gnce the deficit had " Dovaluation was also
central bank could pre- money supply could not will mwn&mmmmm &M M., ﬁmw nmm Ewm more  ruled out as this would
w..%w an»umm?amﬁ% from 'be tolerated again in mand government makeés wnmuwmwﬂ” Mﬁw%% in mon wwqmwmwwwmmﬁﬂ%wﬁmm I
¥ crealing morse ' 1895, - on the pool of the limit- and capital market FH RO T
money, u.aaumnm. [ .ﬁ.m ._ was ed amount.of. mmﬂmam mﬂmm» ﬂhme nmmqu indi- MWM”mwwHw and fiscal poli- Wm
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The private sector has
failed to take advantage
of Generalised System of
Preferences despite gov-
ernment efforts to pro-
mote exports, according
to Minister of Trade and
Industry Trevor Manuel.

Addressing the Cape
Chamber of Commerce
and Industry yesterday,
Manuel said the private
sector lacked an export
culfure and tended to be
fixated on traditional
markets.

“There is a reluctance
to explore market oppor-
tunities, even where we
have secured preferential
trade agreements — vir-
tually all of the G5P's se-
cured remain un-
touched,” Manue] said.

Despite government ef-
forts to frame bilateral
and multilateral agree-
ments with a range of
poweful economic na-
tions, local firms were re-
luctant to act.

“The record shows
that we have been inno-
vative in designing
schemes to assist firms
— what we cannot do is
compete on their behalf,”
he added.

The Department of
Trade and Industry (DTI)
planned to shape a com-
prehensive industrial
strategy during 1995.
This plan, however, was
threatened by vested in-
terests within industry
which favoured protec-
tionism and failed to ac-
cept fundamental change.

“Please note that 1995
wil be a year in which
the DTI will do battle
against these adver-
saries,” Manuel said.—
Sapa.




‘Export Gyt
Incentives
lost on
private

Sector, -, ofas

THE private secto
failed to take advantage
of Generalised System of
Preferences despite
government efforts to
promote exports, ac- |
cording to Minister of
Trade and Industry Tre-
vor Manuel

Addressing the Cape
Chamber of Commerce
and Industry yesterday,
Manuel said the private
sector lacked an export
culture and tended to be
fixated on traditional
markets.

“There is a reluctance
to explore market oppor-
tunities, even where we
have secured preferen-
tial trade agreements —
virtually all of the GSP’s
Secured remain uyn-
touched,” Manuel said

Despite government
efforts to frame bilateral
and multilaters] agree-
ments with a range of
Poweful economic
nations, local firms were
reluctant to act,

“We have in the recent
past secured GSP facili-
ties from the USA, Ja-
Pan, Canada, the Euro-
pean Union and N orway.
All of these favoyr our
manufactured goods
and, in some cases, we
are negotiating detail or
enlargement,” Manuel
said.

“The record shows
that we have been inno-
vative in designing
schemes to assist firms
— what we cannot do is
compete on their he-
half,” he added.

The Department of
Trade and Industry
(DTI) planned to shape a
comprehensive indystri-
al strategy during 1995
This plan, however, was
threatened by vested in-
terests within industry
which favoured protec-
tionism and failed to ac-
cept fundamental
change.

“Please note that 1995
will be a year in which
the DTI will do battle
against these adversar-
ies,” Manuel said. .
Sapa
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ALIDE DASNOIS
Deputy Business Editor

SOUTH African business lacks an
export culture, Minister of Trade
and Industry Trevor Manuel has
said.

Addressing the annual dinner
of the Graduate School of Busi-
ness Association, in Cape Town
last night Mr Manuel criticised
South African companies for hid-
ing behind high tariff walls.

South Africa’s tariff system
was second only to that of Nepal
in complexity.

“This country was inward look-
ing even before sanctions. Sanc-
tions only accentuated that
trend,” he said.

Mr Manuel said it was difficult
to compare South Africa with the
“tigers” or the ‘“tiger cubs” in
Asla or Latin America.

With few exceptions growth in
these countries had taken place
under a highly repressive regime.

“But we have a young
democracy.”

“Secondly, in these countries
there is a synergy between the

1 11
N

i

government and the private
sector.

“Here, we're a government of
outsiders. And corporate South
Africa is very strong-willed and
highly jealous of its vested
interests.”

The practice of “protection on
demand” had created havoc with
the economy, Mr Manuel said.

Businesses had not been suffi-
ciently exposed fo the vagaries of
the market.

“The structures which were de-
signed to protect leak like a
sieve,

“But South African industrial-
1sts have built up a sense of secu-
rity behind a high tariff wall.

Mr Manuel said South Africa
needed to move from a low-
growth, low labour absorption
economy with a low manufactur-
ing base to one with high growth,
high consumption, high levels of
competition and leading edge
technology.

1 His department was looking at
new forms of export promotion
such as shipment finance

_fmﬁmw‘&gm

schemes, which would comply
with the requirements of the Gen-
eral Agreement on Tariffs and
Trade, to replace the Genera] Ex-
port Incentive Scheme (Geis).

“(zeis is expensive, unafforda-
ble, crazy and Gatt-illegal.

“We are looking for ways to
give a legal helping hand to
exporters.

“We need to inculcate the vi-
sion of a winning nation among
South African business people.”

B In an address to the Cape
Chamber of Commerce and In-
dustry earlier this week, Mr Ma-
nuel said although the govern-

ment had managed to negotiate -

preferential access for manufac-
tured goods to markets in the US,
Japan, Canada, the European
Union and Norway, the private
sector had not taken advantage
of these opportunities.

South African companies were
averse to risk, failed to seize
niche markets “which beg to be
taken” and tended to ignore op-
portunities in countries where
English was not spoken.

Loolk sharp, Manuel |
tells SA exporters . |

- - ___. :

NEW LEADER: Outgoing Cape Chamber
of Commerce and Industry president Er-

nest Wilson, right, congratulates new chief
Mike Stekhoven at the chamber AGM.

Picture: BRENTON GEACH, The Argus
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CHEMICALS INDUSTR
Exports climb (e

SA’s chemicols giants are fi%!al%f/iég

ing export markets to take advantage of a
dramatic global upturn in chemical feed-
stock prices.

Sa-+' AECI, Sentrach-m Hp: hot (€3
and their joint offspring ~ Saunpol
(Sentrachem/Hoechst) and Folifin (Sa-
sol/AECI) are all entering for-

|

intends seeking a listing by mid-year.

“The rapid and sigmficant giobal price
escalation has been underpinned by feed-
stock consumers building up stock m ex-
pectation of price increases. This led to
shortages putting further upward pressures
on prices,” says Cox.

Polifin’s R535m ethylene-based PVC
project at Sasolburg entails increasing PVC
production capacitv *~ 160 00C*  year t0
meet local demanwa. e group.is also
looking at a R50m, export-focused

polypropylene operation to in-

eign markets.

Analysts say three factors
have led to the unexpected
upturn in monomer, polymer
and PVC prices: surging de-
mand as Western economies
follow the US into an eco-
nomic upturn; China hitting
the market as a major buyer;
and the burnout of two major
chemical plants last year-—
one in the US and one in |
Europe. And all this happened |
in a market where capacities |
had been cut around the world
following years of depressed
demand.

Hoechst (SA) CE Reinhard
Traub says world prices of the main poly-
mers (so-called mass plastics, made from a
petrochemical feedstock base) have, on
average, doubled over the past year from
about US$500 a ton to about $1 000.

Sasol executive director Andre du Toit
predicts the global market will remain
strong until at least the muddle of 1996.
Other commentators talk of prices re-
maining strong until 1997, with levelling
off taking place by 1998.

Du Toit expects Sasol’s chemicals di-
vision 10 increase its contribution to group
profits in the coming year.

“Following Sasol Chemical Industries’
R3.2bn tumover (25,60% of the R12,4bn
oroup total in 1994) and R435m operating
profit (17,3% of total), I expect the profit
percentage to jump to about 30% of the
total in the current financial year.”

A number of new Sasol projects now
coming on stream should add to 1ts highly
positive future cash flows. These include
the R430m acrylonitrile plant at Secunda,
which will export about 50% of its output
initially; the R300m Sasol Alpha Olefins
plant at Secunda, which is targeting 90% of
its annual 100 000t output for export; the
new R37m MIBK plant at Sasolburg, which
aims to export more than two-thirds of its
solvent from 1996 onwards; and Sasol’s
plans to continue with its R400m fuel
alcohol export contract with Brazil.

Meanwhile, Sasol’s 60% share 1n Polifin
should help bring an even broader smile to
shareholders’ faces.

Polifin CE Pieter Cox says the launch of
the new R2,8bn a year chemzrcal feedstocks
group seems to be timed well to fit in with
the upturn. If all goes to plan, Polifin

88 = FINANCIAL MAIL » FEBRUARY » 24 » 1895

crease production by 80000t
a year to 220000t. Coupled
with this would be a R100m
upgrade of propylene produc-
tion capacity.

Sentrachem CE John Job
says as countries like China
drive demand, the commodity
cycle is on a firm upward
spiral. Based on previous sec-
toral cycles, this could even
continue for three to four
years, the time it takes to bring
new plant on stream. Sen-
trachem plans to announce
new capex plans by March.

Hoechst's Traub says: “With
the chemical cycle worldwide |
suddenly coming to life, our exports have
risen dramatically to about 10% of total
R1,7bn group turnover.”

AECT’s new MD, Mike Smith, says his
group’s export focus is underlined bv the
fact that 1ts new R300m lysine plant at
Umbogintwini in Natal will export about
75% of its annual 11000t amino acid
production. n




TODAY'’s export inquiries

.} include several offers of

business for SA suppliers
interested in selling to
Gulf markets.

In the miscellaneous
manufactured category,
| Al Nasir from, the United
t Arab Emirates is looking
for overhead electrical
cables; power generation,
| transmission and distribu-
L tion equipment and acces-
! sories. South Trading Est
i wants to buy telecom-
| munications equipment,
especially fibre optic
| terminal equipment and
multiplex equipment.

An Abu Dhabi-based im-
porter, United Eastern Co,
wants to buy wooden poles,

-1 LIVE ANIMALS AND ANI-

I MAL PRODUCTS
) Frozen fish, shrimps and
| prawns, frozen squids —
Cyprus.
Wellgoods, Andreas Nico-
[ laides, tel: 09357-5-338
t 362/5, fax: 09357-5-337 048.
Tuna fish — Moscow.
Post Trade House, N M
Shama, tel: 097-095-201
b 9075/201 6073, fax: 0987-095-
| 202 3443.
Fish chilled frozen and
| fresh, rock lobster (fresh or
frozen), lobster f{fresh or
frozen) — Switzerland. Wil-

- fax: 0933-33- 310 991.

[ Jonnprupu |

power cables and furniture

from SA, )
There are also requests

from many other coun-

tries. A potentially lucra- -
\tive inquiry is featured in

-

‘the miscellaneous cate-

gory where an Italian com-
pany, Moontrade, wants to
get in touch with an SA
supplier of fructose. The
order would be for 600 to
700 tons a year.

A Russian company,
Post Trade House, is- Iook-
ing for suppliers of canned
meat and cofiee. .

In the minerals. cate-
gory, a Portuguese’ buyer
is inquiring about supplies
of coal.

ly von Gunten, tel: 0941-36-
222 233, fax: 0941-36-227 273.
VEGETABLE PRODUCTS
Fruits of the pepper tree —
Israel. Elram Import Kx-
port, Shibolet Gilat, tel/fax:
09972-2-340 936.

Coffee, canned meat —
Moscow. Post Trade House,
N M Shama, tel: 097-095-201
9075/201 6073, fax: 097-095-
292 3443.

Starch (wheat), vegetable
extracts — France. Cicca
Assistance International, G
Morris, tel: (933-33-279 880,

w v F
™

.Grapefruit juice, red

-EXPORT OP

itk =
b

Umwmugm&cm&wgm
and Industry.
- Inquiries:

sible a contact person
has been named. If thére
are any problems, com-

Export services:

INFORMATION in this g
feature supplied by the B
| Export Centre of::the }

Manufacturers should B
contact the foreign com- S8
pany direct. Where pos- |

municate with the department’s Export Centre, tek
(012) 310-9791. Fax: (012) 320-8157.

| For general advice on exports and export incentives,
" contact the department or its regional representa-

%[ tives in Durban, Port Elizabeth or Cape Town. It is
SV -strongly recommended that manufacturers new to
- | the world of exports get in touch with the local office.

Warning: v

- ™

SA firms should be-aware that restrictions on the
- export of these products might be applied by the
authorities. While every effort is made to maintain
the accuracy of information in this list, the Depart-
ment of Trade and Industry assumes no responsibility
| for any incorrect data. Nor will the department and
its officers assume responsibility for any transactions
_. undertaken with the firms or individuals listed.

ANIMAL OR VEGE-
TABLE FATS AND OIS
Sunflower seed oil —
Hong Kong. Yue Yang De-
velopment Co, Howard
Wong, tel: 09852-2-598 8718,
fax: (9852-2-598 :5726.
- "PREPARED FOOD-
STUFFS AND . BEVER-
AGES o

or

|
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white wines — France. Ce-
pages, P Hebert, tel: 0933-1-
4474 9860, fax: 0933-1-4474
9861.

Fish meal — Israel. Afri-
can Deal Investments, Lu-
cia Lalo, tel: 09972-3-566
1615, fax: 09972-3-560 0943,

MINERAL PRODUCTS
Mica scrap, mica block —

Spain. Novolektra Compos-
ites, Angel J Gargallo, tel:
0934-3-668 9112, fax: (934-3-
668 9904.

Coal — Portugal. Optiga-
lia, C Santana Mendes, tel:
09351-1-793 3545, fax: 09351-
1-797 7687.

PRODUCTS OF THE
CHEMICAL OR ALLIED
INDUSTRIES

Bisphenol, paracetamol —
Hong Kong. Alpha Group
(Hong Kong), Roy Wong,
tel: 09852-530 3800, fax:
09852-530 3830.

Decorative gift soap pro-
ducts — US. Arkansas Im-
port/Export Co, Robert W
Grubbs, tel: 091-501-633
N N e LN )

_I-'
L
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Projects & Trading Co,
Mostafa Farrag, tel: 0920-3-

t

‘Produtos Auxiliares de

mwmm from SA

AD 27l2{4s

nese — Portugal. Prauf-

586 6602, fax: 0920-3-482 ., Fundicao, Victor Silva, tel:

7661. ,

'09351-1-927 0148, fax: 09351-

PLASTICS AND RUBBER, °.1-927 0810

ARTICLES

Netbags of polyethylene —
Netherlands. Michon Ver-

Baths of stainless steel,
venetian blinds, rivets —
Cyprus. Cyprus Trading

pakking, M N Michon; tel: - Corp, Andreas C Hadjipan-
0931-15-614 701, fax: 0931- ' -ayis, tel: 09357-2-482 800,

15-618 944. sy

fax: 09357-2-482 892.

WOOD AND ARTICLES; : Stainlesssteel bars, shov-

E ]
Iu.

OF WOOD L

T

Wooden flooring boards, » =N . .
'parquet flooring blocks, not; :'neering Supplies & Iire

L mnmmw&nmm_ Dirk Paulsen, tel:

assembled — Cyprus.

oy T

-el8,  picksy measuring tapes

«=.Namibja. Hopfast Engi-

Stavros Ellinas Mosaics Co, -4 0642-2476, fax: 0642-4642.

Stavros

THinas, tel: 09357- .~ Food knives for the ca-

2-428 228 fax; 09357-2-494 Zstering industry — Cyprus.

- -
3

328.

Medium density fibre-
board — Taiwan. Faithful
Association Co, George
Wang, tel: 09886-2-503 2604,
fax: 09886-2-501 6%41.

Blank newsprint paper
— Taiwan. National Trees -
Enterprise Co, Guy Mat-
thews, tel: 09886-2-709 1588,
fax: 09886-2-709 0452.

Facial tissues and hand-
kerchiefs, toilet paper —
Cyprus. Lemeco Industries,
Panicos Lappas-General,
tel: 09357-5-371 021, fax:
09357-5-367 556.
CLOTHING AND TEX-
TILES
Cotton yarns — Cyprus. Le-
meco Industries, Panicos
Lappas-General, tel: 09357-
5-371 021, fax: 09357-5-367
556.

STONES, PLASTER,
CEMENT AND GLASS-
WARE

Glass flasks for perfume —
France. Ceintmaje, P Can-
oui, tel: 0933-1-4270 2525,
fax: 0933-1-4270 4317.

Glass doors — Brussels.
Thys Deuren & Parket Fa-
briek NV, Gustaaf Senten,
tel: 0932-3-664 0029, fax:
0932-3-664 5734.
BASE METALS AND AR-
TICLES OF BASE METAL
Scrap iron — Cairo. Osco,
M A Moustafa, tel: 0920-2-
245 8488/8873, fax: (920-2-
246 3436.

Ferro-man anese. ferro-

Fessas, D Fessas, tel: 09357-
2-481 783, fax: 09357-2-483
865.

MACHINERY AND ME-
CHANICAL APPLIANCES
Machines for meat prep-
aration — Cyprus. Fessas,

,D Fessas, tel: 09357-2-481
_ 783, fax: 09357-2-483 865.

Brick making machines

' — Cyprus. Damianou & Co,

Panayotis Damianou, tel
09357-2-459 299, fax: 09357-
2-461 854.

Electrical transformers
and cables — Cyprus. Guif
Overseas Link, G Christo-
fides, tel: 09357-2-378 181,
fax: 09357-2-378 787.

OPTICAL, PHOTO-
GRAPHIC, CINEMATO-
GRAPHIC AND MEDICAL

OR SURGICAL INSTRU-

MENTS

Musicai instrument strings
— Germany. Handelsagen-
tur 2000, Dieter Esser, tek
0949-2251-76 970, fax: 0949-
2251-55 317.

MISCELLANEQOUS MAN.-
UFACTURED ARTICLES
Bunk beds made of
pinewood — Brussels. Pla-
tiau, Hubert Platiau, tel:
0932-69-222 641, fax: (932-
69-210 534.

Pre-fabricated housing
— Argentina. Ezcurra Mar-
tin, tel: 0954-1-747 1809/411
6884, fax: 0954-1-747 1809.

Toy ballocns of latex —
France. Ceintma e, P Can-

fax: 0933-1-4270 4317.

Jacks for cars, wheel
rims for trailers, tractor
seats, steel butterfly valves
for use in agriculiure, gun
safes, hose clamps — US.
Direet Distributors Ine,
Barry Partlo, tel: 091-919-
772 9722, fax: 091-918-772
9722.

" Wall papers, paints and

varnishes — Hungary. PG
Color, Geza Pinter, tel
0936-60-370 606, fax: 0936-
99.-321 408.

- Aluminium profiles,
‘polystyrene sheets, sinks of
stainless steel, baths, ba-
$ins,- shower or sink taps,
wash basins, sanitary ware
-~ Poland. Sanplast, B
Szadkowski, tel: 0948-533-81
785, fax: §948-533-75 68b.

Fructose (600/700 tons
per year) — Italy. Moon-
trade S R L, H Vazzana, tel:
0939-49-870 3333, fax: 0939-
49-870 3213.

Spices, canned vege-
tables, food wrapping ma-
chines — Namibia. Herrle
& Co (Walvis Bay), Eber-
hard J Sager, tel: 0642-5200,
fax: 0642-9567.

Twist/taper drilis cen-
tre, gear cutting tools,
tools, saws, carbide -
India. Al Abbas Trading Co,
Rajabali Poonawala, tel
0991-242 6062, fax: 0991-241
3650/242 5921.

Wooden poles, power
cables, furniture — Abu
Dhabi. United Eastern Co,
El-Sheri, tel: 09971-2-342
351, fax: 09971-2-320 048,

Telecommunication
equipment, especially fibre
optic terminal equipment
and multiplex equipment
— United Arab Emirates.
South Trading Est, Taisir
Barakat, tel: 09971-2-334
542, fax: 09971-2-720 27v.

Overhead eleciric cables,
power generation, trans-
missions and distribution
equipment and parts —
United Arab Emirates. Al
Nasir Trading Est, Muham-

R R Y
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A NEW South African Customs Union
(SACU) agreement Wﬂlllt:.i be complet-

CT 3/

Manuel said yesterday.

The customs union task team
appointed in November 1ast year to
consider problems with the current
agreement would hold its next meet-

next month,

Mr Manue] dismissed press re-
ports that South Africa had beep de-
nied membership of the Lome Con-
vention, which regulates trade prela-
tionship between the European
Union angd develﬂping countries in
Africa, the Caribbean and the Pacific
(ACP) region.

A committee had been appointed
to review existing legislation on anti-
Competitive practices.

The committee would consider
the existing
statute, or consider new legislation
with g stronger anti-tryst focus. How-

__-_-H__

arkets’

€ver, retrospective
not envisaged.

South Afries
exXports,
and add value to mineral and primary
commodities through beneficiation
and Processing, he saijd. -

There was 5 “lack of responsive-
ness” from business tg government
initiatives, such as the Export Mar.
keting Assistance Programme and at-
tempts to secure Generalised System
of Preference (GSP) agreements.

Affirmative action

Trade and Industry director-gen-
eral Dr Zav Rustomjee saig 70% of ex-
isting exports were either minersa] or
primary commodities,

Mr Manuej

8 vacant posts and
a further 12 009 for two, lower-leve]
' department, Mr Manuyel



EXPORTS F’%?%j’qg

Custom-made

' To bow or not (o bow. That is the question
facing would-be €xporters to Japan. Fumio
Otsuka, MD of Sony Plaza, household
goods arm of Sony Corp, says the days are
gone when visiting businessmen were ey
pected to use traditional customs like bow-
ing when greeting Japanese businessmen.
“To expect visitors to observe our habits
would be insolent on oyr part,” he told an
CXporl seminar in Midrand. “Foreign busi-
NESs people pay too much attention to
Japanese culture, habits and language. If

International trade consultancy. In practice,
strict formality remains ap Important el-
ement of successful business in Japan,
Where Birkin and Otsuka do agree is on
the need for SA Cxporters to be fully
prepared before irying to crack Japanese
markets. “If your product is right and you
have a proper marketing approach, you wilj
have a good chance of success,” Otsuka told
the seminar, jointly hosted by Safto and
Japanese External Trade Organisation.
Birkin adds that to g0 in “cold,” is fatal,
Exporters must have a clear market niche in
mind, and have carried out intense research
into market needs and product suitability,
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EXPORT OPPORTUNITIES

American Companics woo_ﬁbm for <mH_OJ\ of mooam

. sunfl , amic Co, Dan Maladel
MANUFACTURERS wil be eyeing o by tbe oll such as suflower olls The - [ INFORMATION in i g B A s ook osoams 1, o
the competitive US market in this JonN prom 2 o edible ofls. feature supplied by the JEEENES B |  Machinery for the extraction  0894-855 322. ]
week's list of export opportunities. looking for SA suppliers. Swiss im- Lucrative opportunities also exist Export Centre of the SN of edible oil — Mozambique. Antracite coal — Sau

Featured in the live animals and  porter Eastern Trading is interested  for exporters in the miscellaneous Department of Trade VRS SRIQUIREE Abdul Latif Yacub & Filhos, Arabia. National Lead Smel

, Yy B O . Mohammed Abdu
e et ctoory are e 2 S v and e b oot o, ot faiy. " | Q| Fioh il ees g o lobmned T
US companies with requests for category another Swiss inquirer, The list of requested items include gw_u ufacturers should . | fax: 09966-1-408 4141,
boneless shark fillet, powdered milk,  gorn Trade Consult, wants to buy  prefabricated houses, plastic items, contact the foreien com- 1B o ey MISCELLANEOUS MANU- Mufflers and pipes fof
frozen beef and fish, oysters,lobsters,  ooq] from any SA supplier. cleaning chemicals, toilet paper and Siract ﬂwm__ om- B o . FACTURED ARTICLES o automobiles, sugar — Saudi
and prawns as well as shrimps. In the machinery category a  gardenimplements, vegetables,com- | POy ©Ten "CTE PU0 [N .Eamﬁwm__ﬂm____ﬁwﬂ Mo Arabia. Ahmed Said Als:
US companies also feature in  Mozambican company, Abdul Latif  puter related items, indigenous arts has - mm_ %MH.“ S B mh_nu..w.wﬁ tel: 09598.2.417 900 moudi, tel: 09966-1-498 4227,
several other categories. Yacub & Filhos, is interested in buy-  and craft products gnd construction been EEE . FROD. AR fax: 09598-2.456 034, *  fax: 09966-1-498 414l
Swiss-based anies are also ing machinery used in extracting ed- machinery. @ are any pron.ems, com- h Construction machinery —
wiss-pased comp @C m_ municate with the department’s Export Centre, tel: a Ewwnn MM,_.“ %E&wu.vﬁm United Arab Emirates. Petra
LIVE ANMALS AND 0SS 65, fax el Cool o Switzelond Korn  BACkaging A s BV | Ervport ervigess s dcti bl o & AutoSjreFars Frading
6 . aae €I, . - - . _ >
Rrozen Mﬂm O s fish —  Dried flowers — Switzer-  0941-61-701 8956, fax: 0941-61-  pack, Bailleul, tel: 0932-14- | For general advice on exports and export incentives, m..ﬁﬁﬁhﬂp amwﬂraﬂm q%m__wﬁmﬁﬁ-.ﬂﬂ“_%w
US. Family Delight Foods land. Eastern Trading, Nuri 701 835L 6 241, fax: 0932-14-226 240. contact the department or its regional representa-

A . . fooz, tel; 091-713-871 8828, fax: 2ulu baskets) — US. The
PRODUCTS OF THE Muri :_nnmm. mﬁ_m nwu_mmcm. tives in Durban, Por{ Elizabeth or Cape Town. Itis | 91.713-871 1963. M.Jd

Pond, Kerry Scanlan,

Inc, Edward Pajylak, tel: 091-  Ugurle, tel 0941-52-325 644,

341 2468, fas 091-305- 341  fax: 0941-52-324 394. ) stro recommended that manufacturers new to
305- Garlic — Germany, Walter  CHEMICAL OR ALLIED P & K Enterprises Inc, Celes- ngly

: . Cleaning chemi toilet tel/fax: 091-206-630 5314.
2610. Rathoenor. ol 0h49.56c1  INDUSTRIES tine Jo. tel: 091.213-368 4567, | the world of exports get in touch with the local office. paper, shovels, _HM.__M. saws,  Various commodities such
Oysters, Eumﬁ.m.m s apqr oo e ) Zirconium — US. Awar Tech- ¢, 091.213-388 5234. Warning: . liers and other hand tools —  as sugar, wheat, flour, salt,
mﬂm mﬁn_mwmmm % cm.mm. mmuwu NIMAL OR VEGETABLE ﬁ__.nﬁﬂm_hﬂ%ﬂq ﬂ%wmw. PULS OF WOOD SA firms should be aware that restrictions on the Namibia. R G G En rises, rice, corned beef and sar-
QEmwﬁ. tel: 091-408-8421581, pavs AND OIS 914.691 7434 » 18X 091 printing paper and printing export of these products might be applied by the R Hansen, tel: 0671-21 082, dines — US. N R K Interna-

— " i i fax: 0671-20 805. tional Inc, Raju Kotecha, tel:
fax: 091-408-848 5651. Edible oils — Mozambique. Animal or vegetable fertil- card hoard — France. Cor authorities. While every effort is made to maintain ous stones (na Cor c, %M_ﬁ o 091909

Shark fillet (without bone  apqui Latif Yacub & Filhos, izers, whether or not mizxed alma International, F Villan- the accuracy of information in this list, the Depart- other than diamonds), rubies, 356 9001,

or fin) — US. Hahn Trading  YVaeub A Latif, tel/fax: 09258  together or chemically 02 tel0083-1-4099 1444, fax: | ment of Trade and Industry assumes ro responsibility

Co, Edisha Hahn, tel: 091-714-  1.301 789. treated — Mauritius. Man. 005o-1-4697 S046. for any incorrect data. Nor will the department and Wﬁ&gﬁﬁ- Mﬂ&mﬂﬂmﬂnﬁﬁm Fﬁm au&ummnm_w nclﬂwmmﬁ m_.M
692 1301, fax: 091-714-692 1404. t and Devel t Paper photocopy — Portu- 1 545 stficers assume responsibility for any transactions B .

Fresh hake — France. § T PREPARED FOODSTUFFS agement an velopinen alL. & Macedo, Car- A ol Canada. Maple Leaf Interna- Computer Systems, Alex Fin-
E mm_n.w._ﬁ tion des —wﬁdm.mmmm- AND SPIRITS Co, P de la Louviere, tel: os Martins, tel/fax: 09351-53- undertaken with the firms or individuals listed. tional, Roger Seth, tel: 091- —mu} 1: 091-818-545 8665, fax:
icq, tel: 0933-53.772 877, fax: Germany. Fruwe Fvrucht- 4143. CLOTHING AND TEXTILES  loys) — US.R H O Industries 904-96 6865. 9144, Exotic_plant (Cyca revo-
0933-53-680 024. ’ saft GMBH, Gerhard pLASTICS AND RUBBER Woven fabrics obtained from  Inc, Enrique de la Riva, tel: Iron or steel wire — Uru- Brewing machirery, raw  luta) — US. Exotic Plant Ex-

Powdered milk — US. Sina w_%pﬁmﬂ tel: 0949-721-949 ARTICLES high tenacity yarnof nylonor  091-713- 5192/9878, fax: ﬁw Idea, Humberto Cafaro materials for beer brewing rt, Gerald Enthoven, tel:

Trading Co, Cyrus H Fonouni,  6109. Plastic purchasing basket polyesters Im_:umma_. Pecs, 091-713-550 9882. a, tel/fax: 09598-2-387 — Sri Lanka. Ceylon Brew-  091-805-639 8188, fax: 091-805-
tel: 091-202-337 1227. MINERAL PRODUCTS used in supermarkets - Hun- b.bmﬂm.— Notheisz, tel: 0936-72- Carbon steel pipe flanges, 033. . , Lalith Withana, tel: 0894- 899 8190.
VEGETABLE PRODUCTS Slate roughly trimmed ~ gary. Husa, Gyula Takacs, 314 705, fax: 0936-72-311 479.  carbon steel butt wel Aluminium foil — France. = 522 3388, fax: 0994-522 335. dmm_m_ﬁzmm (asparagus) —
Palm trees — France. Taiwan. Abbey International tel: 0936-1-218 9414, fax: 0936- BASE METALS AND ARTI- m%mm — US. Universal Coralmainternational FVil-  Pigments, glazes, paints,s US. Cutter Asparagus, tel
France Environment & De- Co, M H Hsiu, tel: 09886-2-304  1-212 0367. CLES OF BASE METAL uthern Corp, Hal Schemer, lanova, tel: 0933-1-4099 1444, ball clay, musical move-  091-816-476 3647, fax: 091-916-
velopment, C Gautier, tel: 1587, fax: 09886-2-396 1844, Plastic hoxes used for Ferro vanadium (ferro al-  tel 091-904-399 1244, fax: 091- fax: 0933-1-4697 9046, ments — Sri Lanka. Midaya 476 2422.
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hi-tech

export %
By MAGGIE ROWLEY Ca

STAFF REPORTER
Ci BE. '7 2/q ami
Tellumat A)istom cture
rural communications systems for
the global market whxrh have been
developed by NEC Corporation,
Japan's largest telecommurucations
manufacturer.

The agreement is expected to
significantly enhance export op-
portunities for PTSA and meet local
manufacturing ~ opportunities
afforded by the implementation of
Telkoms RDP programmes, says
Plessey Group MD John Temple.

Further manufacturing ar-
rangements with NEC are on the

ds, which could boost PTSA’s

over by at least 20 percent a
vear from the current levet of
around R500 million, with much of

is being generated by exports.

PTSA will invest more than
R20 million in setting up the pro-
Huction facility for digital radio
multiple access subscriber systems
{DRMASS) in its factory in Retreat,

ape Town, with the first systems
flue to come off the production line

owards the end of the year.

“The systems we will be manu-
Facturing are the very latest model
of NEC's hlghl successful
DRMASS system whmh has been

ed around the world to brin
elecommunication services to bo

ban and rural communities in a
ery cost-effective manner.”




SA AND Canada had much
in common and SA export-
ers should take advantage
of the opportunities offered
by Canada’s open economy,
former Canadian Prime
Minister Joe Clark said
yesterday.

He told a UAL seminar
on business opportunities in
Canada there was a sub-
stantial potential for trade
and co-operation between
the two couniries, but mis-
conceptions about SA by
Canadian businessmen had
to be resolved first.

Advantages of doing
business in Canada includ-
ed access to the larger mar-
kets in the US and Mexico
through the North Ameri-
can Free Trade Area
(Nafta) treaty.

Another advantage of
Nafta was foreign com-
panies would eajoy cross-
horder investmeunt protec-
tion in all three markets.

Canada and the US had a
free trade agreement
which provided preferen-
tial duty treatment to ex-
ports from each country,
and allowed for a free trade
regime before the end of
the century.

Trade potential also
stemmed from the fact that
both nations spoke the

SA exporters 1
to. explore (3

same language and were
resource-based. “We're also
a modern, reliable outward
looking country.”

The Canadian economy
saw a 4,5% growth rate last
year which exceeded mar-
ket expectation. While the
growth was achieved due to
improved exports, it also
signified increased con-
sumer confidence, he told
the seminar.

Clark said there were
still problems to be ad-
dressed by the current
Canadian government.
These included controlling
debt and budget deficit as
well as dealing with the
separatist threat by Que-
bec, a French-speaking
province of Canada.

Addressing the same
seminar, Canada/SA
Chamber of Business chair-
man Stephen Pincus said
the recent conclusion of bi-
lateral talks on a new tax
treaty — to be signed prob-
ably in June — augured
well for business, with a
substantial reduction in tax
rates.

Canadian corporate tax-
es were higher compared to
the US but they were sig-
nificantly lower than SA’s.




Fruit exports
disrupted by
walkout a 5

et

THREE ships chartered by Un-
ifruco to take local fruit over-
Seas are lying idle in Cape
Town harbour due to a work
stoppage at International Har-
bour Services.

International Harbour Ser-
vices is a Unifruco subsidiary.

A spokesman for the workers
said today that about 600 work-
ers — members of the Trans-
port and General Workers
Union — had agreed to down
tools in support of demands re-
lating to wages and permanent
employment,

The ships were bound for
Britain and the Far East and
unless the workers’ demands
were met speedily, fruit could
start to rot, the spokesman
wid ARG T[Z[4E

Unifruco spokesman Fred
Meintjies confirmed the work
stoppage but denied that fruit

was in danger of rotting.

Fruit could be kept ‘“‘for
months” in cold-storage.

Although the loading of three
ships had been delayed, this did
not represent a major disrup-
tion of the export programme.

“Stock levels in the overseas
markets are sufficient to sup-
ply all customers for the for-
seeable future,” said Mr Meint-
jies.

If the disruption continued,
“alternative measures” would
be taken to supply the export
markets. Mr Meintjies did not
want to expand on what these
measures entailed.

Union representatives were
locked in a meeting with Inter-
national Harbour Services
management and Mr Meintjies
was confident the problem
would be resolved soon.
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By AuDrey D’ ANGELO
CAPE BUSINESS EDITOR

A bottleneck at Spoornet’'s City
Deep container terminal in
Johannesburg is causing delays
that are pushing up costs, threaten-
ing jobs and endangering export
orders, says Alan Cowell, executive
director of the SA Association of
Freight Forwarders.

A dispute between Spoornet
and private company drivers is on
hold while Public Enterprises
Minister Stella Sigcau considers a
report from a task force set up to
investigate the situation,

But, Cowell says, although the
drivers are at work, productivity is
so low that only 300 containers a
day are being moved when there is
a need for 900.

“There are 700 containers on

puts exports at ris

S ICINEL

Labour troubles at Spooret’s City Deep container terminal are
worsening delays caused by a surge in imports and exports.

their way to City Deep from Cape
Town, Durban and Port Elizabeth
and 1220 already waiting to be
moved.

“These include goods urgently
needed for production by factories.

“Some companies are going to
the expense of bringing in goods by
air which are normally sent by sea.
This is pushing up costs and
fuelling inflation,”

Cowell said the labour troubles
had worsened a situation caused
by a tremendous surge in exports
and imports following the election
last year, which took shipping com-
panies and Porinet by surprise.

“The volume of imports has
increased by 20 percent in the past
year. But the shipping companies

forecast an increase of 3 to 5 per-
cent, and Portnet allowed for 8 per-
cent. This caused logistical prob-
lems, particularly at Durban and
Cape Town, which are overutilised.

“They are trying to get addi-
tional straddle carriers and gantry
cranes as quickly as possible, and
Durban is developing new contain-
er berths. But these things take
time.”

Heini Rapp, public relations
manager at City Deep, said the
depot had coped with the increase
In imports by opening satellite
depots for goods not travelling by
sea.

Ronre Holtshausen, marketing
manager at the port of Durban, said

it had handled 777 000 containers

ontainer depot chaos

k

B Qua

in 1994, a 20 percent rise in volume.
This reflected the 49 percent rise in
the value of imports year-on-year
reported by customs and excise in
January. ,

To cope with the increase, two
ganiry cranes costing R20 million
each were being erected and would
be in operation by August and 14
straddle carriers had been bought.

+. We are developing a R100-mil-
lion container terminal which will |
be peady by mid-1996.”

Cape Town port manager Neels
Hubinger said there had heen an
18 percent increase in the tonna
handled in 1994, whic ‘roee to
6 972 924 tons, L

This was expected
7,8 million tons this y#
was spending RI131m
increase the capacity” of the port
over the next two years.
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CAPE TOWN — Cape-based fruit{ | EDWARD wgs

The turnaround was

grower WB Holdings reported earn
ings of 51c a share for the year to endb\ able tradmg conditions. .
be-

December, a substantial turnaru

from the eqmvalent of a 30¢ loss a\gﬂllﬂﬂ of better export prices for ¢
share reported in the previous year. N roup’s deciduous fruits.
itions

Turnover increased 123% to Favourable weather
R16,1m (R7,2m), and a dwidend of 8cQy and new plantings increased fruit
a share was declared. % volumes 21,5% over that of 1993. In
Borrowings of R1, Bm ai: egtart of\' addition, operational cost increases
the year were convert ﬁw a cash were Kept to below the consumer
surplus of R2,1m because of favour-  price index, the directors said.
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By NEIL BEHRMANN
LONDON CORRESPCINDENT

South African exporters should get
on the next plane to sell their prod-
tcts to European corporations.

The reason? The rand is effec-
tively linked to the weak US dollar
and the dollar crisis could thus
prove to be a boon for South Africa,
say economists,

If the European economic
recovery does not falter because of
uncompetitive exchange rates,
South African commodity exports
to Burope could soar.

Manufactured goods should
also do well. Yet there will be con-
siderable competition from North
America and the Asian nations.
They are also dollar bloc currencies
and their goods are now extremely
competitive, estimates National
Westminister Bank.

The rand’s purchasing power
parity against the dollar was esti-
mated at R3,71 by Standard Bank
last year, compared with the pre-
sent R3,62. The rand has fallen by
around 5 percent in the past year
against the American currency.

Yet it has slumped even more

e ]

S exports
(BR) 10z 4e é)(/.q)

against European units and is
down by 27 percent against the
Swiss franc, 25 percent against the
German mark, 20 percent against
the French franc and 13 percent
against sterling

The best market for SA prod-
ucts should be Germany and other
mark bloc nations such as France,
the Netherlands and Belgium. Yet
even weaker European currencies
such as sterling have appreciated
against dollar bloc nations.

S0 there should certainly be
interesting markets for SA goods
right around Europe,
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THIS week’s list of {rade inquiries offers .

locrative Opportunities for SA steal pro- r IL

ducers to bid for g Iarge order from a Jor- showing in today’s list of ugniries, with in-

dan importer, terest for SA frees, shrubs, anworked car-
In the miscellaneogs mannfactored tle horn and fregh Potatoes,

caiegary, Jordan Steel Co wante to bay An interestingy Inquiry was received

100 000 tons of stee) monthly. from a Fregeh tompany Sidep. The com-
in the same Category an importer from pany, which is fegtyred in the machipery

Amman Najjar Industrial Trading Co category, wants tg he supplled with an el

wants to be sopplied with black steel ectrpnic shoplifting prevention system.

sheets, gatvanized fteel coils, steel goces- Helibergs Internationaj of Sweden iz ip

sorfes for building and athar types of stee), terested in boying fire doors for ships and
French Ccompanies also maje a strong  houszes as wejl as windows for ships,

LIVE ANIMALS AND 318 010 Ho Trading Co, Ro

ANIMAL PRODIICTS Cattle horn, unworkeq — er ﬁ%nﬂ% tel: Smmm.m u.m%.m

g pi =
s Ert E
EWEki, tel: 1-524 388,
fax: 0948-61-524 225,
Janimey, “5i0g — ki
ex, 0CZorowski
tel: 0948-51-617 870, fax
0948-51-517 673,
Eqmn.nEnauEIHE .

(5888-2-208 fax
09888-2-298 g791. 008,
Frozen seamp, tajls —
Switzerland. igaliment
Import GMBH, %En. tel
0%41-71-7113 233, fax 0941-71.-
ﬁmmmnﬂ. wd Hungary
powder — Hup ,
Cerbona, Tibor Csodo, tel

France, Mereorne, P (as.
H_whmw. tel/fax: (933-66-692

VEGETABLE PRODUCTS

Trees, shrubs and bushes —

France. Chambre de Com-

s o
eet dun njo

X Chatelet, te}: 0933-74.85%

= 179, fax 09383-74-507 300,

Fregh otatoes
France, Fpm.. C -
tier, tel: 0933-78-245 5l

Almond, shelled; haza).
nut, shelled — Taiwan,

Sunflower seeds for the

roduction of a1 — Spain. J
mum.l._.n Brokers,

feature suppiied by the
Export Ceptre of the
Departinent of Trade
and Hunmﬁn.w.
Inquiries:

. Manufactyrers shouid
contact the foreign com-
pany direct. Where pos-
sible & contaet person

_ PLASTICS AND RUBBER

e a—
ensity po ene
Iwunﬁuu. Emﬂ:m.m M «m_n.
EqnwEF tel/fax: 0948-51-480
Pol Propylene foi} —
.-...EEM Wytwornia Wyro-
bow Tytoniowyeh, ¢ Clesla
tel/fax: 0948-81-871 680,

PULP OF WoOD
Euumgnpﬂmu.:&mwm Kraft paper to rodnce
are any problems, com. ocement wwmm — Us. wn_ﬁ.nm
mimicate with the department’s Ezport Centre, te), tioral America Trade Ine,
(012) 310-9791. Fay. (012) 320-5157 Antonio I Sabatier, tel: 09).
Expors Services: 303-567 0072, fax: 091-305-
For MREEEE Mnsnn on muﬂs.ﬁn and export incentives, 567 0172

con € department or jig regional represents TEXTI
tves 1o Durban, Pory Elizabeth, or Cape Town. It is %zﬂ huﬂn Suits %m
strongly recommended that manvfactypere new to

FOOTGEAR AND
HEADGEAR

Safety shoes — Germany.
Mab Arbertsschutzhap-
delsges, Martin Abbau, tel:

NATURAL OR CULTURED

. PEARLS

CLES OF gASE METAL
Fire doors for ships, fire
doors for houses and win-

oot e Shcte
a ar nterna onaj,
Lennart ﬂm:g tel: 0948-

Stee) nails,
e Sharn. Pl e
o !
091-214-417 3750, mm_w a91-
214-416 3158,
Diamond
blades — Poland. 3T A
Debski_ tel: 0948-61-668 184,

tipped saw

MACHINERY AND ME-
CHANICAL APPLIANCES
Pumps (fuel) — F t. El
Shehab Import & Trade Co,

Omar Zaher, tal: 0920.2-507
037, fax: 0920-2-349 7795,

Handwoven rugs, jewel-
lery of Semi-precicns
stones, curips handicrafts
handerafted Affriean art —
Switzerland. Artico,
Schreier, tel 0341-37-.343
444, fax: 0941-37-342 268,

Confectione \

Lutti Houtary, te ffax:
09962-208 1583,
Steel billets at a rate of
dan. Jorda B2 - Jar-
0 teel Co,
Krayim, tel: 09962-6-819 330,

Eujmﬂ Enﬂ?ﬁﬁ
products (doors an

dows) — Oman Nationa)
Alumnimum Products Co, R
Ravi, te]: 09988-626 450, fax-

BUSINESS DAY, Monday, W

09988-825 453,
Steel profiles, black steel

sheets, galvamzed steel

¢oils, prepainted galvanized .

Coils, accessories for build-
ing industry, secco profiles
— Amman. Najjar Industr-
al Trading Co, Eng Mulham
Najjar, tel: 49962-6-660 718,

> fax (9962-6-805 824,

Furniture, timber, paper,

" safes, medical equpment.

fabrics, leather products —
Jordan. Al-Huda Est Ab-
dullah Mahrong, Fax: 09962-

Filter bags for industrial
use and other dust contro}
%ﬂnﬁ — Bahrain Guif

ets Internstional —
Sam Jaffari, tel: 5973-230

- 854, fax 09973243 625.

Hardware industrial
tools including piers,
wretiches, bench viee, driil
bits, cutting tools, machin-
ist files, spanners - United
Arab Emirates (DAED.
Tameem Ship Chandlers,
Ahmed Ai-Hussemny, tel:
09971-6-321 232, fax- 09071-6-

curtain material — ‘Sapdi
Arabia, Al-Garzaz Est MT
Berhan, tel 09368-2-651
4525, fax: 09966-2-851 0204

L BN C '
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NEWS FEATURE Reiailers in 70 countries have South African wines on their shelves

FEW years ago South Afm-
can extles wounld smule
nervousty when offening

a smuggled bottle of
their oative wine,
oasire how frends

would react to its taste or political
10COITECIneSs,
it usually passed the taste test. And

S African win

o fiBlac

H BOOMING SALES /oca/

product of the vine passes the taste test:

with world economtc sancuons that  stock South Afncan bottles on the
purushed the old apartherd regime  shelves. Sales are boomung and prices
now gone, merchants m 70 countries  sitanotch underthe compention from

(et

Calhiforma, Australia and Cinle

SA wines a consistent finish

Pavid Winter. European markeung dwrector
for Wente Bros ot Lavermare, Cabiforma,

says Sauth Afncan wines are an exasperat-

ing opponent in the pnee-conscious Bnish
market ]
"We have 4 hard time competing 0 price
because ouwr labour costs are obviously
highes.” Winter saud “The only way we.can
cumpete 1» 1o say, ‘Look, our wines faste

different.” )
Wine has been made near Cape Town |

since French Protestants who fled rehgions

persecution 1o the 17th cenmry found the

sandy so] and moderate chmate 1deal

South African wines have a clean, con- |

sistent fimsh The favourntes are floral
sauvignon blancs and chaydonnays - light
whirtes with universal appeal. South Afnica
also produces good shuaz and pinotage, a
native red

Mandela’s release helped market

" | Annual exponts have grown to about 14

mullion gallons, & percent of the yearly pro-
duction of 234 mullion gallons.

Before Nelson Mandeia was released
from prison tn 1990 and became South Af-
rica’s first black president four years later,
wine makers faced toegh bmes.

From 1990 to 1994, shipments to Bnzin
nearly quadrupied from i,3 muibion gailons

to yust under 5 million. Sales to the United - )
States shot up from 2 900 galloas m 1990to  (dlrs 1,50-dirs) g hottle in comparable
676 000 gallons in 1993. Other major max- -

kets include Canada, "Germany, Belgum .

and the Netherlands. = *°
Sanctions hobbled them from seiling
abroad and demed them imported macinn-
ery, cork and oak. -
The industry-centrolling KWV coopera-
tive pard only survival pnces for grapestobe

" | sold as wine in the low-price domeste mar-

ket.

Demand for wines is high

Some vintners evaded the sanctions, bypass-
ing lucrative labelled exports and selling 1n
aon-traceable bulk bottled eisewhere with
no mention of South Afrrca. The former
Yugosiavia took the bon's share — upto2.3
rullion gallons a year.

“Thank God Mandela got out of prison,
because I don't think the wine indusiry

would have lasted for another five years,” .
- | says farmer Schalk Visser, who uprooted 8

quarter of his vines to plant less costly crops.
Times have tumed so good the South
Africans are having trouble meetrng de-
mand.
“It*s really a matter of malkang sure

es are in demand

..I

[
el -
T

L EEs ae- g there’s encugh to go around,” sad Steven

Spurrier, a wine expert in London.

- “Anstralia and New Zealand are already
" having supply problems.” . ¢

=—dark

-

Local tipplers complaln of prices
The main market is Britain, a wine-loving
country that makes vi i
pgroving ground for the

dinm-range competition by 2 po

egaries in Britain. Prices run_from the
equvalent of .dles 4,50 for. - 19%4
chardonnay to dlrs 10,50 for2 1991 estate
cabernet. . <
Compentors say the prices result from
poorly paid labour. South Africa bas few
wage structures other than conscience, al-
though Mandela's government is consid-
ering a minimum wage for farm workers.
Pay varies from the nearly middle-class
package provided by winery owner Larry
Jacobs — a three-bedroom house with
electricity and hot water and RI 500 2
month — to shacks, communal taps and
R450 some others pay. '

o

"

ﬁm:._mm have =

_turned so0 good the

South Africans are
having tro

uble
meeting ._mam._nU
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Budget boost.for exporters
Business Staff El”-‘.u:) ﬁm |bji){ qg

THE government has set aside almo 2 billion
to encourage South Africa’s export drive.

The 1995/96 allocation for export promotion
amounts to R2,188 billion, including R39 million for
the extension of the scheme to the former TBVC

states. |
The general export incentive scheme is being
phased out and replaced by supply and export sups

port programines. R
The allocation to the export marketing * assiss
tance scheme has been Increased, mainly: to.assist
smaller enterprises, and R122 million has been, al-
located for the export finance scheme for capital

projects, up from R115 million last year.
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Exports
— TEdJ recov Iy

AR I

But margins still under pressure

JOHN VILJOEN
Business Siaff

CAPE Town knitwear and clothing
~- manufacturer Towles Edgar Jacobs
""""" ) ~ turned a R1,691 million attributable
loss for the six months to Decem-
. ber,1993, into a R443 000 attributable
profit for the second half of 1994, ow-
ing mainly to exports.

The results for the half year were
in line with budget, but margins were
still not satisfactory and remained un-
der pressure, the TEJ board said.

Sales were up 26 percent from the

same period in 1993.

" The improvements in the group in-
come statements were owing largely
to better asset utilisation and operat-
ing efficiencies resulting from in-
creased exports.

Turnover rose 26 percent from the
same period in 1993, from R13,7 mil-
lion to R17,3 million,

Earnings a share was 15c for the
six months, compared with a loss of
57,3c a share.

Managing director Tony Owen

credited the improvement in the re-
sults to “consistent endeavour” over

the past three years to reap the bene-
fits of increased export volumes.

“In light of these results and the
outlook to the end of the year, we are
confident of an improvement for the
full year, placing TEJ firmly on a
patclll to sustained recovery,” Mr Owen
said.

Significant changes in the TEJ bal- §

ance sheet were the increases in fixed
and current assets. Land and build-
ings were revalued last October to
about R7 million.

An amount of R2,5 million had been
transfered to non-distributable re-
serves., Current. assets reflected the
increased stocks required to support
the greater manufacturing activity
levels and sales for the second half of
the year.

In spite of the pressure on margins,
the budget for the second half of the
year should be met, which would re-
sult in improved earnings on last
year, the TEJ board said.

—
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Duty-free exporjs 19,

ations by the middle u%ﬂ?hg

JOHANNESBURG. — South
African Deputy President
Thabo Mbeki said an agree-
ment with the Kuropean Union
to allow exports of duty-free
products to the single Europe-
an market should be finalised
by mid-year.

“We have agreed broadly
with the EU commission that
e should conclude the negoti-

year,” Mr Mbeki told reporters
on his return from a five-day
visit to the Netherlands and
Belgium yesterday.

Mr Mbeki said talks with EU
officials centred on efforts to
speed up the process which
would give South African pro-
ducers access to HKuropean
markets on a duty-free, non-

EU o

cas’ds
tariff basis

“The principle is access of
products 1nto the European
Union on a duty-free, non-tarift
basis,” he said.

Exports from South Africa to
the EU between January and
November 1994 amounted to
R17.4 billion. South African im-
ports from the EU totalled
R30.4 billion in this period. -~
Reuter.

we should conclude he negoti- _ markets 8 8 BV e




SA cars
exported 1)
to Uganda

The Argus Foreign Service

NAIROBI. — South Africa is
edging into the car market in
Uganda, having previdad a
third of all new cars in Janu-
ary, an East African newspa-
per has reported,

Quoting an official of the
motor vehicle unit of the Ugan-
da revenue authority, the re-
port said of 150 cars imported
that month, 54 were new mod-
els bought from South Africa.

“While reconditioned cars
still dominate imports, there
has been a remarkable in-
crease in the arrival of new
cars, especially BMWs, Hondas
and Mazdas, from South
Africa,” it said. w .

The official predicted with
the lifting of sanctions, Uganda
was likely to import from
South Africa goods normally
bought in Asia or Europe.

“We pay less for freight, Jess
insurance and it takes just a
week by land,” said a Kampala |
motor dealer. . o

In April Uganda’s ministers
of finance and economic plan-
ning, trade and industry, tour-
Ism and wildlife will address
the South African business
community on opportunities in

Uganda;ﬂga- 2013 9C
e ——————




Richards

ready for boom

in coal exﬂgorts
T (PR) 2243

ndle 13 pércent more coal than last’
year. The question is, can producers meet foreign demand?

The terminal is ready to

By Derek TOMMEY

WAEL 15 ECRTOR

South Africa’s coal-exporti g, com-
panies, already starting tc benefit
from sharply higher export prices,
have heen given another »oost in
the form of dramatically iriproved
efficiency at Richards Bay.

Rirhards Bay Coal T.1minal
which handles virtually all the
countiy’s coal exports, has found it
can e port substantially m e coal
than -t thought possible without
extra apital expenditure

n 1993, 51 million ton' of coal
were exported by the company.
Last year the figure was pu-hed up
to 53,1 mdlion tons.

This year, RBCT's mnaging
director, MB Dunn, confr med in
his apnual statement to shrchold-
ers, that the capacity of the lerminal
could be increased to 6 million
tons a year — anincrease ¢f 13 per-
cent on design capacity

Analysts say this Lonst to
exports -— if coal comparies can
delivir — together with the ex-
pected 25 percent rise it export
prices, could lift the count:y’s coal
revenues this year by «lose on
4} percont

Dunn said the termit al's full
capacity became evident . fter two
derailments on the railway line to
Richards Bay last October.

These derailments closed the
line tor some time, Nor etheless,
increased efficiency o loims of
train handling, shiploading and
cost containment enabled (ichards
Bay t) export a record ton age.

Companies which hat» shares
in Richards Bay and throughput
entitlement rights are: Amcoal,
Dutk-r, Gold Fields Coal Ingwe
Coal, Kangra group, Shell South
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Africa, Tavistock and Total
Exploratton.

In addition. it was recently
announced that Saso! would buy a
5,2 percent stake from shareholders
and would start exporting coal
through the lerminal i 1997, T T T T

The prospecls for export coal
are bright John Barker of Hambros -
Equity said the global steam coal
market this year was set to be in |
deficit by 7 milhen tons . )

Negotiations  belweer  coal
exporters and coal users for annual
steam coal confract prices afready
indicate impiovements of up to
25 percent on {he ruling free on
board price.

Ken Trueman, managing direc-
tor of Amcoal, said recently that the
spot coal price, which has some
bearing on contract prices and was
around $20 a ton a year ago, 18 now
in the earfy $730s,

However, the question temains
whether the local coal industry can
expand production quickly enough
to meet this year’s expected growth
in export demand,

¢
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FULL STEAM AHEAD Bulk carriers line up for loadng. Improved efficiency means Richards Bay Co
terminal will be able to export substantially more coal than thought possible without extra capital exper
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'Dollar’s dive buffets SA ex

Marginal mines come under renewed pressure as gold wallows,
while price of luxury cars could rise by 5 percent

By CLAIRE GEBHARDT
ECONOMICS FDITOR

The dollar continued its freefall
yesterday to dramatic new post-
war lows of 8805 yen and
DM1,3980 following a larger-than-
expected US trade deficit for
January, bringing mixed blessings
to South Africa.

The rand’s strength against the
dollar but weakness against the
German mark and Japanese yen
means fewer rands for dollar-
denominated exports such as gold,

and costlier imports — notably
German and Japanese motorcars,
which could rise by about 5 percent
in the medium term.

Because the gold price contin-
ues to wallow in the $383 range,
marginal mines already facing a
profit squeeze and higher working
costs are likely to face continuing
pressure to close,

Dealers yesterday said negative
perceptions about the US's trade
deficit which shot up by 68,4 per-
cent to $12,23 billion in January, the
continuing Mexican crisis and the

reluctance to raise US interest rates
could sink the dollar to the 80 yen
and DM1,32 level.

Asian markets were also hit.
Tokyo stocks fell for the fifth con-
secutive day to their lowest closing
level in 31 months, with the Nikkei
closing 92 points down at 15 267.

The fledgling rand continued to
strengthen in hectic trade to previ-
ously undreamt of heights of
R3,5915 to the dollar. After opening
at R3,6015 and strengthening to
R3,5915, the rand closed slightly
weaker at R3,599(.

Before the finrand's abolition
the consensus was the unitary cur-
rency would be lucky to find a level

around R3,70.

But on the crosses, the rand con-
tinued to wallow at R4,0839 to the
yen, at R2,5744 to the German mark
and at R5,72 against the British
pound.

Currency dealers said trading
was volatile in the wake of
overnight weakness in the dollar.

Strong importer demand for
dollars was evident around the
R3,59 to R3,60 level.

Nedcor chief economist Dennis
Dykes said the rand had depreciat-
ed massively against the German
mark and yen since the beginning
of the year but had fallen less
against the pound which had been
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beset by political woes.

“A weak dollar is negative for
South Africa because a large pro-
portion of our imports such as
machinery, tools and cars are
denominated in third currencies.”

“Qil imports are paid for in dol-

P

orts

lars but as we are reducing our
stockpiles at the moment it doesn't
help much,” he said.

Dykes said consumers would
be shielded from higher import
prices for about three months.

Old Mutual chief economist
Dave Mohr said the dollar’s contin-
ued plunge made the Reserve
Bank's task in maintaining curren-
cy stability easier.

“While the dollar is weak there
is less pressure on domestic interest
rates but if the US pushes up inter-
est rates our currency will be weak-
er against the dollar and there will
be pressure on our interest rates to
rise in tandem.”
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Computer Correspondent

OUTSPAN International, leading
exporter of SA citrus fruit, has
awarded the contract to manage
its international computer net-
work to value-added network
supplier Trafex.

Outspan, which last year ex-
ported 40 million cartons of cit-
rus to 35 countries, uses Its wide
area network (WAN) to ensure an
effective and swift flow of
information.

Says Lewies Steenkamp, senior
manager information systems:

“Outspan’s communications re-

quirements include data trans-

M
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between computers, and between
computers and remote terminal
equipment.

“The various countries where
Outspan operates often use dif-
ferent network technologies
which aren’t necessarily compati-
ble with each other.”

“Using the Trafex network
means Qutspan has one link into
a vast global network for chan-
nelling all data flow,” says Tra-
fex sales representativ uis
Werth ARG L{)% UP’;)

“Data is exchanded with vari-
ous companies and offices, and

S T el —

&
t&fex network takes care of

the routing of the data to the cor-
rect destination.

‘‘Any network problems are
monitored and taken care of by
the Trafex response centre.”

Having outsourced its wide
area networking requirements to
Trafex, Outspan can now co-ordi-
nate communications between all
its overseas agents and South
Africa.

“Outspan now also has on-line
access to Cape Span, it's interna-
tional distribution arm, and is
able to monitor the mnvemen{bgf
fruit internationally,” says Mr-
Steenkamp. SN
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The Argus, Monday |

TOS WENTZEL
Stail Reporter

CONSUMERS of good South
African wine need not fear
a shortage or sharp price
increases as a result of
much bigger exports.

There have been misgivings
among wine lovers because
some estates have sold out
some of their top wines before
the new season s become avaii-
abie towards August.

Spokesmen for wine compa-
nies and the KWV say this 1s
targely a seasonal phenomenon
at wine estates producing rela-
tively small quanttes.

They point out that, although
booming, the export market re-
mains small compared to the
local market

The attitude of South African
wine producers is that they
w1l look after theiwr local mar-
ket and foreign consumers who
supported themn 1n times when
they were up against sanctions.

Stellenbosch Farmers' Wimn-

local consumers

LI Exports boom, but SA tipplers will be OK

Wine producers
will ‘look after’

o

atir2315 1899

ery spokesman Bennie Howard
sawd that as far as his company
was concerned, there was a
good balance hetween local
and tnternational markets.

“We do not foresee any stock
problems as far as our local
consumers are concerned or
any undue price ncreases ex-
cept those caused by ¢ rise 1n
the price of other materials
such as packaging,” he said

Recently the price of wine
increased between four and
five percent. Last year there
was N0 1ncrease.

“We wili look after our local
consumers,” added Mr Howard.

He pointed oui that many
misconceptions existed about
the increase in exports. Local
sales were still far more profit-
able. he said. If transport and
promotion costs were taken
into account, 1t was fairly ex-
pensive to export.

South African wines overseas
were up against flerce compe-
tition, especially from Austra-
lia and Chile, he added.
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A KWV spokesman pointed
out that only about six percent
of the total wine crop, more
than five million cases, was ex-
ported last year.

Part of the produce of wine
farms was exported 1n the
form eof grape juice concen-
trate at good prices. This could
be 10 to 20 percent of a poten-
tial wine crop.

A surplus of lower-quality
wines had 1n the past been
turned into aleohol for export
and South Africa had never had
a "wine lake” i the way the
European Union had.

Sydney Back, veteran wine
producer and forrmner chairman
of the Estate Wine Producers’
Association. said there was no
serious shortage of good wine.
It was just that estates which
produced smaller guantities
did run out of certain varieties
from time to time.

Crops in the past two years
and again this vear had also 1n
many cases been smaller.

TOAST: Anneke Ehiers of Boland Wine Cellars. Hy
Wendy Coetzer of Fairview raise their gla

Picture: PIETER MALAN, The Argus.

guette de Villiers of Landskroon Estate, Leon Mostert of Zandwijk and
§ses to toast this year's Argus/Paarl Nouveau Wine Festival.

tiot-air balloon will be one of the highlights

Staff Reporter

THE impressive spectacle of 2 colourfui
giant hot-air balloon promises to be one
of the main attractions of this year’s The
Argus/Paarl Notiveau Wine Festival on
Saturday.

Featuring an unusual design of a globe
exploding from a parcel, the balloon is
part of an mternational freight company’s
publicity programme.

The wvisit to South Africa is the bal-
loon’s first international appearance, at
the start of a worldwide tour designed to
use its imposimng dimensions and graphic

WINE FESTIVAL

colouring to promote owner DHL’s mar-
keting message

Just after dawn on the opening day of
the festival this aeronautic creation will
lift off from one of the historic wine

farms of the region, carrying a new vin-
tage doe to be released doring the festi-

ﬂuﬁﬁ.

ith Gunther Brozel as the flamboyant
master of ceremonies apd a mystery ce-
lebrity special guest, be there in time for
the opening ceremony.

Tickets are still available from The Ar-
gus at B25 or from Compaticket at
R?28,30, and the price includes a bus ride
up the mounntain from the parking site at
Oude Renbaan to the festival site (no
more parking probiems at the top of the
mountain!), plus enitrance to the festival,
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THE introduction of the new Audi
A4 range in South Afiica in August
could pave the way for the com-
pany's Uitenhage plant to become
the world supplier of right-hand
drive Audis.

A team of engineers and manage-
ment staff from Audi’'s Ingolstadt
headquarters in Germany is cur-
rently conducting a feasibility
study at the plant.

The SA A4 launch will also herald
a “separation” of the marketing ac-
tivities of Volkswagen and Audi,
which will see dedicated Audi deal-
er networks established,

This split is being developed in
all of Audi's international markets
and was initiated last Friday with
the adoption of a new Audi logo at
the German headguarters.

By DON ROBERTSON

Speaking in Ingolstadt this
month, assistant to the technical
director Peter Tropschuh said that
of the 420 000 Audi cars expected to
be produced by the Ingolstadt and
Neckarsulm plants in Germany this
year, between 15% and 20% will be
right-hand drive vehicles.

“It would make good sense to
have all the tools and equipment in
one place where we could install
engines, gearboxes, chassis and
even cigarette lighters, rather than
have production from two plants in
Germany,” Dr Tropschuh said.

“If the decision is taken to go
ahead with global production in
Uitenhage, it might be necessary to
increase production to as many as

L]
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SIDELINED FOR SOUTH AFRICA . . . Audi's new A4, whose right-hand drive version may be assembled for export in Uitenhage

- DA just right forﬁ%y% giaﬂéexp_pgg)

fering huge potential for sales and
Britain now becoming a major
market.”

Local Audi marketing manager,
Johan de Nysschen confirmed that
the A4 project would rely Heavily
on exports.

The local A4 launch will be ea-
gerly awaited by motorists and
prices are expected to be more than
competitive.

“PFor instance, if the equivalent
BMW is priced at a factor of 103, we
will sell at 100,” says Dr Tropschuh.

In South Africa, 10 dedicated
dealers will be set up by the end of
the year to tie in with the A4 Jaunch.
An additional 60 joint dealerships
will also be established each of
which will have a separaie en-

T kel

trance, showroom, service, sales
and workshops facilities, requiring
considerable investment,

The marketing team at Midrand
will be strengthened and a new

dealer organisation will be formed.

Two variants of the A4 will be
introduced. The mid-range 1,8 litre
four-cylinder, with the highly ad-
vanced and fue] efficient five-valve
engine producing 92kW and the 2,8
litre, V6 producing 128kW,

Both have a wealth of luxury fea-
tures, including anti-lock braking
systems with an electronic brake
pressure distributor, airbags for
driver and passenger, central lock-
ing, electric exterior mirrors, ad-
justable steering column, four head
restraints, an electric immobiliser
and a fully palvanized body.
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Western Cape fruit, veg and flowers
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markets is worth up to
R250 million a vear for the
Western Cape’s fruit, vegetable
and flower exporters.
According to Unifruco chair-
man David Gant, this is what
exporters pay in tariffs to the
European Union every year.

He describes the figure as

preposierous’, particularly
since duties of more than
20 percent are paid on items
such as grapes and apricots,
which reach Europeat a time
when European produce is not
in season.

Agricultural exporters, says
Mr Gant, reaped no benefits

from the Generalised System

ean market

of Preferences (GSP) offered |

00st

by the European Union last
year and are hoping for better
things from the current negoti-
ations.

Unifruco has promised that
part of any tariff savings will
be paid to the Small Farmers’
Development Corporation, of
which he is chairman,
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Outspan in p
Maputo citr

A JOINT venture company
of Outspan International
and Mozambican based
Manica Freight Services
would sea 2 doubling of ot
Ius exports from Maputo
harbour by the end of the
year, Ov‘span shipping and

distribucion G e
Pienaar said. 55’ ST;J <1
y, -

The new compan
puto Produce Terminal,
was 75% owned by Outspan
and 25% by Manica Freight
Services, he said,

Pienaar said Maputo
harbour was the natural
port for the eastern and
northern Transvaal and
Swaziland and it was logi-
cal to make greater use of
its export facilities.

Outspan expected to in-
crease ifs exports from Ma-
puto from 4,5-milFon car-
tons to 8-million cartons by
the end of this year, and it
was expected that exports
would reach 60-million tons

to double
EXPOr

LOUISE K

by the year 2000

“r'reviously all pre-cooi-
ing and handling at the Ma-
puto fruit terminal was
done by the Mozambican
railway authorities at ap
agreed rate per pallet.”

In terms of the latest
deal, Maputo Produce
would lease the fruit termi-
nal premises and pre-cool-
ing facilites equipment
from the railways on a
long-term basis.

Additional cold storage
facilities would be provided
by the Matola cold storage
warehouse,

Pienaar said Maputo
Produce would handle the
export side with the rail-
way authorities providing
staff for loading the fruit.

“Qutspan is very positive
about future export pros-
pects there,” he said,
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Kenya to halt ‘dubious’ SA imports

Kenya is determined to put a stop to the dumping of inferior
goods, to protect local industries

By JoE KHAMISI

ARGUS FOREIGN SERVICE

Nairobi — The Kenyan govern-
ment is tightening up its import
regulations amid persistent claims
that several countries, including
South Africa, are dumping
substandard or expired goods on
the market.

The commerce and industry
minister, Kirugi M'Mukindia, said
that to curb the flow of “dubious”
goods, the Kenyan bureau of stan-
dards would increase its efforts to
ensure that imported goods com-
plied with national standards.

Special units will be set up at
airports and ports to examine the

quality of all imporis, a recent gov-
ernment gazette said.

imported food commodities
similar to those being manufac-
tured locally would be targeted in
patticular, said a source in the min-
istry of agriculture.
The government has imposed a
dumping tax of up to 20 percent, or
the difference between the product
price at source and the price of a
similar local item, to protect local
industries.

South Africa is not the only
country accused of dumping.

Countries linked to the large
inflow of inferior electronic goods,
textiles and shoes include
Indonesia, China, Pakistan and

L N . el

Singapore. But the high visibility of
South African consumer goods in
supermarkets and stores is giving
the impression that South Africa is
the leading culprit.

Most shops, particularly in
urban areas, are well-stocked with
South African goods such as fresh
fruit, tinned juice, breakfast foods,
wine and beer, perfumes, television
aerials and industrial products.

In Kenya, all manufactured
goods must be properly labelled
with due-by dates.

Most of the products carry reli-
able brand names, but some have
little or no information on the value
of the contents.

Last year, several local traders
were charged in court for selling
expired South African goods.

Five thousand cases of South
African beer are being held in

Mombasa after they were declared
contaminated and unfit for human
consumption.

“The big offenders are not
South African manufacturers but

Claude Hoekstra, economic
officer at the South African high
commission, said most of the issues
regarding due-by dates and
labelling had been ironed out and

-

local dealers who South African exports
bring expired goods - ., were adhering to
through the back ¢ Five thousand Kenyan  specifica-
door with the help of 4 tions.
customs  officials,” mnﬁmmm 0_q However, “ the two
said a source at the M _nonaa...:ﬁ-«ml ' countries are still dis-
Kenyan association of ~ ¥ : cussing the issue of
manufacturers. M South African  yoiume

He said most of 3 hagr have South African _umE..@
the dealers evaded & . for example, come in
taxes and duties and m been seized 340ml cans.

‘used unfair practices

to dispose of their
goods.

The department of customs and
excise has been cited in govern-
ment audit reports as one of the
most corrupt.

The Kenyan govern-
ment wants the vol-
ume raised to 500 ml, which is the
Kenyan standard.
“We have been discussing this
for four months.

“I hope we'll come to agree- |

‘J3e38 3Ur

-OTtpal 2IaMm SaUSNpUL [HX pue
Tedns o1 ey pue Agsnpur e
oy ur sqol a1 1so] dawy djdoad

(000 € 32\ WIE SUoIUN Moqe
uawiordwaun

0} SINQUIUOD puB $IMISNPUI [E0]
-UodUN Jey) SIE) IR AN,
'SIS[EOP USNOIL JO peajsul SasIp
-uelj pue saamuaa jwol ygnongp
pug sptodwy jey) siggaad I
-TNIRJNUBUE JO UOLRIDOSSE ]

JUILEDPUN M spodwr pajon

'g2011d 1aMO]

UonuI 3 pjos dulaq S10jalay} puv
o SuLRUD 1M SPO0O3 URLYY
sp0od uesuyy nog jo Surdump
JJeIQIRP JO DUSPIAD OU PUNOJ
"BIISHO0H PIes |, U00S JuaW

LATOG SWIOS JELf} PIPadU0) I Ing
aper; feuIajul Jo juatuptedap 3y Aq

pred 3ueq Anp Moynm JodIew
Jeak ysef oyey paredard yrodar y

|
1
t
1
I

L)




!

m

)

WINE EXPORTS
Many a slip? Q_Z}fr

South African Mﬂe?pér%/ i&g}d put

| more effort into developing products for the

massive mid-price range market which
accounts for most of the phenomenal suc-
cess of the Australian wine industry in the
UK.

That i1s the advice from a 40-member
delegation from the Institute of Masters of
Wine (IMW) which has just completed an
extensive tour of SA to assess the local
wine Industry.

It was the IMW'’s first visit to SA for 18
years. IMW membership is restricted to
people involved in the wine trade. In the
UK, members account for 75% of all wine
purchases which total 70m-80m cases a
year.

During its 10-day SA tour, the group
tasted 270 wines and met more than 100
local winemakers and other representatives
in the wine industry.

Their conclusion was that SA wines offer
good value in the lower and upper price
ranges, but mid-price range wines are
inconsistent. They point out that wines in
this category are vital in the UK which is
currently SA’s single most important for-
eign market.

One suggestion 1s that local producers
concentrate on developing niche markets

. for Chenmin Blanc and Pinotage, two culti-

vars virtually unique to SA.

SA Wine & Spirit Exporters Association
chairman Janme Retief says the IMW's
visit was important to the local industry. He
confirms that part of SA’s problem is the
lack of “upfront, easy-to-drink” wines.

Nevertheless, SA wine exports are stili
booming off the low base of the sanctions
years and continue to beat projections. Last
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Amic divisions

NI EES

SA’S capacity

THE rapid revival in private
fixed investment, particularly in
massive new rt capacity in
projects ' like lumbus

and Namakwa Sands ' would aug-
ment SA’'s export earnings by
about R10bn a year or 10%, Anglo
American Industrial Corpora on
(Amic) chairman Leslie Boyd
;said in his annual review.

He said & rate of 3% or
more could be attainable this year
despite the drought.

Amic, which .increased earnings
50,3% to 1108¢c (737¢) a share in the
year to December, was budgeting for
a further impmement in its resuits
in the current financial year.

- Boyd said Amic was involved in
major projects, currently in hand or
projected, worth more than R7bn.

The most t of these was

the R3,6bn Columbus joint venture.

ol
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Others included Tongaat-Hulett's
R1,75bn expansion of the rolled pro-
ducts division of Huletts Aluminium
and Polifin’s R640m production facil-
ity at Sasolburg.

Mondi, which became the major
contributor to group on the
back of a 143% increase in attribut-
able earnings to R243m (lem), had
embarked on a R280m capital
ity and quallty at s pulp. pan capa&
City and quality at its puip, paper an
board mills.

Boyd said in the review that Mondi
had hudgeted to operate at capacity
throughout 1995 “and to achieve sig-
nificantly higher profits and strong
cash flows”.

Scaw Metals, which increased
earnings 20% to R121m, experienced

a “modest” improvement in domestic
activity and depressed international

2o

O export

prices for many of its export pro-
ducts. The improvement was expect-
ed to continue this year.

The availability of steel scrap
remained a concern, and supply was
expected to remain “extremely tight
for the foreseeable future”. Scaw was
looking at erecting a third DRI kiln to
ensure a supply of iron units for its
melting ope;aﬂom.

whose earnings rose to
R28Tm (R206m), expected “signifi-
cant further growth in earnings in the.
current year”. The R280m lysine
plant at Umbogintwini was within
budget and on schedule for commis-
sioning in mid-year.

The Boart Longyear group, whose
attributable leapt 95% to
R86m (R44m), had ended 1994 “on a
high note” with strong levels of activ-
ity internationally. Further improve-
ments in profitability were expected
in the current vear.

——y
- T



Southern Europeans expected to take
2 hard line on agricultural exports from SA

By JOHN FRASER

ARGUS FORFIGN SERVICE

Brussels — European Union foreign ministers are
to be presented with proposals today for a new
accord between Europe and South Africa.

However, tough negotiation lies ahead, as
some members will be reluctant to offer South
African the full range of trade advantages.

The commissioner responsible for South
Alrica, Portugal’s former foreign minister Joao de
Deus Pinheiro, will be presenting his blueprint for
European relations with South Africa.

Pinheiro will propose partial membership for
South Africa of the Lome convention — the
union’s aid, trade and co-operation treaty with 70
African, Caribbean and Pacific states.

This will involve the maintenance of Europe’s
special programme of aid for South Africa —
worth about R555 million this year.

Pinheiro will also propose a trade accord, with
the eventual goal of free trade between Europe
and South Africa.

This plan is likely to be the most divisive, with
many southern European states fearful of compe-
titionfrom-exports, especially in agriculture.

“We are very happy that our case is finally on

e table,” said Neil van Heerden, South Africa’s
ambassador to the union.

“This opens the door for our case to come to
conclusion, although I don’t expect a substantive
discussion at this meeting,”

He said the government would not accept all
elements of Pinheiro’s proposal, and would seek
trade concessions inside the Lome convention.

This route has been rejected by Pinheiro, who
argues that the Gatt world trade rules do not
allow South Africa to benefit from the trade
aspects of the Lome agreement.

Van Heerden warned that southern European
states would resist opening up their markets to
South Africa.

“Only 10 percent of our exports to Europe are
agriculfural products, but South Africa is strong in
the agricultural export market, and that is a mat-
ter of concern for the southern Europeans.”

“I expect the negotiations will be difficult, as
the positions of the European Union and South
Africa are some distance apart.

European Union foreign ministers were
expected fo instruct diplomats in Brussels today
to study the proposals for negotiations, with a full
debate planned for the next foreign munisters’
meeting at the end of May.

That meeting was expected to give the 20-
ahead for full negotiations to begin.

Pinheiro will visit the country‘next mornith, and
present a formal report to the 15 foreign ministers.




Huge rise in SA’s sales to Gulf states
ABU DHABI — SA exports to the Gulf the biggest market for SA last year, im-

l Arab states had more than doubled during porting goods worth $70m. It was followed

the past two years, officials said yesterday. by Saudi Arabia with imports of $59m,
They were speaking as President Nelson Bahrain ($38,2m)

Kuwait ($10,3rn) and

Mandela travelled from Abu Dhabi to Oman ($8,6m). Q?r‘t’-h" CT jl
Manama for the last stop of a Gulf tour t SA's imports from-the six members to-
add impetus to the trade blitz. {50 |3 Q« Galled about $30,2m, of which $20,5m were

SA’s charge d’affaires in Abu Dhabi, Mo- from the UAE, excluding Kuwaiti exports
hammed Gangat, said: “Trade has surged of nearly 40 600 barrels a day of crude.
in the past two years and we expect it to Mandela promised Gulf investors yes-
grow steadily in the future.” terday that he would facilitate business
{ A Foreign Trade Organisation figures dealsfor them in SA. He has invited the
show exports to the Gulf Co-operation four countries’ leaders .and trade delega-
Council jumped to $188m last year from Lions to visit SA, and pledged to simplify
$86,4m in 1992. The level stood at less than red tape delaying deals as well as ste s to
$10m before the states ended sanctions ensure investor confidence. He also k ped
against Pretoria three years ago. to see investment channelled into smaller
I The United Arab Emirates (UAE) was black enterprises. — Sapa-AFP-AP.
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Exports of c%§ Qmiy
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nass R1,1b

EXPORTS of built-up cars were expected
to increase as much as 40% to more than
R1,1bn this year, industry sources said
yesterday.

Most manufacturers were focusing on
exports in anticipation of the new motor
industry development programme, which
would force them to improve economies of
scale and wuul-:l offer import credits for
achigving set export levels.

“Iatmnal Assm:::ahun of Automobile
Manufacturers of SA (Naamsa) director
Nico Vermeulen said the value of exports
was “substantial and growing”. Exports of
built-up vehiclies brought in about R782m a
year. However, they were expected to
reach R267m in the quarter to end-June —
almost double first-quarter sales. Similar
leveis would be achieved in the September
quarter. Exports were particularly strong
in the commercial vehicle sector, he said.

Combined exports of vehicles and com-
ponents were running at about R2,5bn a
vear. Forecasts indicated sales would
reach R673m in the quarter to end-June
and R711lm in the quarter to September.

Although the new motor industry dis-

u&.
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pensatmn had not been finalised, it was «
certain it would include an import/export .
facility. Vermeulen said: “Exports would -
continue to be a cornerstone of the motor -
industry development programme, as this
was an area where economies of scale
could be achiev

Volkswagen SA marketing communica-
iions GM Biil Stephens said his company’s
export programme had largely included
the extensive contract to export second-.
generation Jettas to China. Under the two-
year countract, which would end in May, it
would have exported 28 000 vehicles. .

“We are looking at many opportunities -
in conjunction with our parent company in .
Germany. VWSA still exports a small num-
ber of vehicles into Africa, but it would.
want to replace the volumes exported to
China. We are iooking aggressively at all -
exports into right-hand drive countries.”

Audi recently stopped production of the -
AS, importing it instead, and would start
manufacturing the higher volume A4.

! To Page 2

| Cal' expﬂl'ts E'?QG')@Q From Page 1

Toyeta SA group marketing director Jo-
hann vano Zyl said Toyota had planned for a
40% increase in export sales to more than
3 500 units in 1995. It recently opened an
export distribution centre, exporting 2 257
vehicles to Zimbabwe, Zambia, Malawi

port to Kenya from May.

Delta MD Willie van Wyk sald 1t
proposed that each rand earned from ex-
ports be used as credit against a wide

and Mozambique last year, and wnuld 73% !

range of imported components and
vehmles Delta believed SA would become
the source for low-volume niche markets
abroad. It was also exporting converters,
jacks, tooling and other components to
manufacturers in Europe, the US and the
Far East.

"l S-I;anavt:-.nu]s of the motor industry restructur-

ing, originaily scheduled for implementa-
tion on June 1, are expected in May.
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Upturn in world economy mcreases (mgmd

SA coal
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could rise sharp

3l BY DEREK TOMMEY
AMINING EDITOR

[ncreased prices being paid
overseas for coal suggest that
the value of South Africa’s coal
exports this vear could rise by
more than R1-billion.

The upturn in the world
economy has sharply in-
creased the international de-
mand for coal. As a result the
spot price of coal overseas has
risen in the past 15 months
From around $20 a ton to
above 533 a ton.

However, spot prices are
usually paid for non-regular
voal requirements. not for con-
tract deliveries. The price of
this-coal is normally fixed after
negjotia.tiun and, being long-
ter¥prices, can diverge signi-
ficant®y from the spot price.

The Japanese are major
coal importers and usually
start price negotiations in Feb.
ruary, first with the Austra-
lians who are Japan's biggest
suppliers and then with the

smaller coal exporters, inciud--

ing South Africa.

- — m . —_—————

IF TREND in
Japanese coal
ordering continues,
SA coal exports could
increase by R12-b

The Japanese also tend to
negotiate contracts for hard
coking coal first and subse-
quently for the semi-soft cok-
ing coal which is produced by
South Africa.

First indication about the
way the Japanese negotiations
ale going comes from Ausira-
lia . Broken Hill Pty, that coun-
try's largest company, reports
that the Japanese Steer mills
have agreed to increase by
$5.65 (R20.50) a ton the
amount they are to pay for
hard coking coal from Broken
Hill Ptv. Australia’s largest
company.

South Africa currently ex-

pects to export about 60-mil-
liorr tons of coai through Ri-

- chards Bay this year. If this

Increase is repeated for other
sapanese coal purchasers, i
is easy to see that the value of
the countryv's coal exports
could rise by around
R1,2-billion during 1995.

But good though an increase
of this size may seem, some
analysts are hoping that the
price increase for semi-soft
coking coal will be significantly
greater, possibly by between
36 and $10 a ton — which
could boost export earnings
and coal revenue by up R2,0-
billion.

Coal exporters have report-
ed that European buvers have
agreed to pay 25% more for
their coal this vear. Export-
ers do not disclose the prices
thev actuailv receive, but in-
dustry sources say that the in-
rrease could have been be-
rween $6 and 87 a ton.

Main beneficiaries of a
higher export coal price will
be Richards Bay shareholders
Amcoal, Ingwe (formerly
Trans-Natal and Randeoal),
Shell, JCI, Duiker, Tesa, Gol
Fields, Kangra and Sasol.
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Demand still strengthening

as wine exports dc

By FRANCOISE BOTHA

STAFE WWRITER

Expt . s of wine more than doubled last year —
and i. . trend is expected to continue.

I res released by KWV show that South
Afric . wine industry exports increased by
112y nt between 1993 and 1994,

T hgures cover what is classified as “good
wine”, which means wine in bottle or bulk con-
tainer and excludes wine intended for distilling
purposes.

“The increase from 2,8 million cases to
5,93 million cases is significant and it seems that
the demand for our top products is very strong,”
a KWV spokesman said.

Strong growth in exports is expected to
continue. The wine industry has set high targets
for the next few years and producers said they
were on frack to achieve these.

Jannie Retief, chairman of the South African
Wine and Spirit Exporters’ Association said, “the
wine industry makes up 25 percent of the eco-
nomic activity in the Western Cape and the only
thing that is going to slow the growth in exports
is a shortage of certain vari-

double
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with product mix and
price brackets 1s only now
starting to pay off.

The largest markets
are European, specifically
Germany and the United
Kingdom, North America
and the Scandinavian
countries, with Canada
also showing rapid
growth.

Foliowing the recent
visit by the international
Masters of Wine {MW),
exports to the United
Kingdom, our largest
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market, are expected fo

increase significantly. The GROWTH INDUSTRY Winemakers are boosting export estimates

MWs are responsible for
75 percent of the purchas-
es of the 70 to 80 million cases of wine consumed
in Britain annually.
At present, South African wines hold only
3 percent market share in the United Kingdom.
Greater exposure and more aggressive market-
ing should push this share to

etals like merlot and

chardonnay WINE EXPORTS

“The association had
hoped to increase exports to
11 million cases a year by VEAR
the v ar 2000, but it tooks

6 percent — an increase of

2,25 million cases.

It is estimated that every
million cases exported cre-

EXPORT VOLUME wﬁmm an additional 1000 jobs

(s el Smee) 1 in the wine industry.

like we will have to revise |* 1999 Richard Coleshaw, interna-
this + £ ds,” h 279 ional ket .
mm_m rget upwards,” he 1993 2 80 MM k mat mem n_:mmﬂ. of

M ' ots have opened up
grade "', since  1990.

The export volumes are based on

said: “South African wines
have been very well received

Althc " South Africa is standord $diire cass, squivalent fo

servicing more than 50
countries, experimentation

12 x 750m! boltfes .

u.w..ﬂ m..._

overseas and the growth in
sales is an indication of that
acceptance. However, the

honeymoon periad is over and we need to start
competing on an equal footing with other new
world producers like Australia and New
Zealand.”

Although British consumers are very price
conscious, concern has been raised that the spot-
light on South African wines is on the lower end
of the market. Producers say that they would be
happier if our wines could compete in the mid-
dle price brackets. Barring a few isolated exam-
n_mm__ this is something South African producers

ave yet to achieve. Coleshaw added, “we need
to increase volumes in the middle price bracket
because it is essential to the export market”.

Because most markets have already been
opened to local wines, some producers are antic-
ipating a slow down in the growth of exports.

Some estate producers who cannot keep up
with the export orders, said the problem may be
compounded by a “quality wine shortage”.

——




Upswing fuelled by

agricultural exports
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CAPE BUSINESS EDITCR

Prospects are good for the creation

of more than 45000 jobs in the

Western Cape this year, according
-1 to the Western Cape Economic
Monitor, published quarterly by
the development agency Wesgro
and the Cape of Good Hope Bank.

It says the upswing in the
region seems more broadly based
than in the rest of the country, with
agricultural exports (mainly wine
and fruit), construction projects,
reconstruction and development
programme projects, a number of
industrial niches, tourism and cer-
tain service activities providing the
momentuin.

But the Monitor warns that
higher growth rates are leading to

er higher output and world class
service,

“In particular, bottlenecks in the
supply of skilled and experienced
labour could become serious unless
concerted steps are taken to better
utilise present facilities and rapidly
expand apprentice training.”

The Monitor says the situation
becomes even more demanding in
respect of “mega-projects” such as
the 2004 Olympic bid, the new
Saldanha steel plant, the restructur-
ing of Mossgas, infrastructure pro-
jects, the Capricom research and
industry park, and convention
facilities for Cape Town.

It is critical to take all segments
of the regional populationt along in
the process of faster growth and
wealth creation, the Monitor says.
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within Nedlac. There was no indiction yet
of how much would be withheld from ex-

porters for RDP purposes, ",
Teécent Monitor report op competitive.
€SS Indicated GEIS had in the

t €Xpo a
and the Suggestion that a portion-of hard-
tarned GEIS repayments be channelled .

L1 To Page 2
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into the RDP ig Yémarkable, It is inter. export, particulari hen Trade and In-
department budget-swnpplng to the ujti. dustry Minister Trevor Manyel was calling
mate detriment of the foreign exchange for gp increase jp exports to ensure the
which would he earned,” she gajd. Success of SA’g economy.

is demanding we Pay yet another tax for ceptable. It is gyp responsibility to ensyre

the luxury of being expnrters » taxpayerg' money is spent resourcefully
Hill questioned the implications of the and this new proposal will do that in terms

scheme for m mufacturers who gig not of GEIS Spending.* ‘




COMIPARNIES
 Coal exports

LONRHO'’s coal and gold producer Duiker
Exploration reported a 43% increase in
taxed income for the six months to March
after improved bituminous coal exports
offset a reduction in local sales.

Interim resulls yesterday, the firsi iime
in 13 years the company has reported in-
terim instead of quarterly results, showed
taxed income of R35m (R24,5m) on a 30,4%
rise in turnover to R192,9m (R148m). This
{ranslated into earnings a share of 2428c
(170,5¢). ' The interim dividend was in-
creased 40% to 70c a share. Results were
not strictly comparable because of acquisi-
tions and disposals during the first quarter
of the 1894 financial year.

MD Hugh Stoyeil sald margins improved
I__M% to 27% which reflected the
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strength of the co

operations.
er at 3,5-imilion tons, but mcreased de—
mand boosted average unit prices 30%.
This resulted in exports increasing 14.4%
to 1,9-million tons, offsetting the 9,6% drup
in inland sales to 1,6-million tons.
Duiker’s gold mine, Klipwal, reported a
40,8% fall in gold production to 100kg.
Tweefontein United Collieries, whose
sole income is derived from its investment
in Duiker, reported net income of R2,1m
(R1,5m), equivalent to .earnings a share of
122,3c (88,6¢c). An interim dividend of 129
(88c) was declared. B 2 [ (] 4<
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SA’s exports to Africa rose to
past three months — compared with
R1,6bn for the same period last year — as
trade with Africa continued to grow in the
post-election era.

Figures compiled by the Industrial De-
velopment Corporation showed that SA’s
exports to Africa in the final quarter of last
year surged 22% to R3bn compared with
the fourth quarter of the previous year.

In the final quarter of last year, SA
| consumed imports worth R696m from
Africa, representing a whopping 31% in-
| crease on the previous year’s level.

Between Janwary and December last
year SA exported goods worth about
R8,6bn, compared with the R2,3bn worth of
goods it bought from Africa.

A significant part of this — about R5,9bn
— was made up of exports to the southern
African region, with Zimbabwe consuming
R2,4hn.

SA Foreign Trade Organisation (Safto)
economist Linda Smith said the data con-
firmed the importance of this market.

SA had the ability to produce snitable

an ntries
T —

goods and had a transport advantage.

A Credit Guarantee economist said Afri-
ca’s trade with SA stood to benefit from the
government’s intention to direct exports to
the continent to boost development.

Safto’s Africa desk manager Martin
Smith noted that while trade with the sub-
Saharan countries had grown in the past
year, exports to the francophone states —
including those from SA — had taken a
dive in the past two years becasue of the
currency devaluation in these countries.

A trade observed noted that SA exports
to the francophone nations had not always
found acceptance because of preferences
for French-made products in countries
such as the Ivory Coast.

However, trade sources expected SA’s
trade with the francophone countries to
improve this year as their currencjes be-
came more stable, ¢

Linda Smith pointed out that'a difficulty
in trading with Africa remained the una-
vailability of foreign exchange. - :
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| FRUIT EXPORTS
Rotten deal

Yz

policy for agriculture is once again under
fire.-as the Deciduous Fruit Board and its
marketing arm Unifruco stand accused of
poor export practice not in the best interests
of farmers.

F777 28/ 7K

Government’s single-channel marketing |

At issue are claims that Unifruco has

| allowed a glut of deciduous fruit in western

Europe, with corresponding low prices,
while neglecting the lucrative Middie East
market.

I’s a claim that is firmly rejected by
Deciduous Fruit Board CE Marthinus
Strauss, who says net returns have in-
creased constantly over the past few years.
“For most fruit — except plums — there is
no glut on the European market and Unifru-
co expects to deliver higher returns than last
year. Sales to the Middle East this year are
at record levels.”

But farmers — particularly a number of
powerful Middle Eastern investors in local
farms — are questioning Unifruco’s de-
cision to use only one agent or receiver in
Saudi Arabia, the Southern Gulf and
Kuwait respectively. For Saudi Arabia, in
particular, a major fruit market, it’s argued
that other major importers and distributors
are being denied access to SA fruit,

As a result, large quantities of deciduous
fruit are being imported from Chile, despite
the fact that vetter-quality SA exports can
be landed in Saudi Arabia at lower prices.
The situation is apparently aggravated by
the timing of the fast of Ramadan, during
which time demand for fruit is unusually
high and SA crops are at a peak.

Strauss, however, claims that Saudi Ara-
bia is not a limitless market and the
appointment of more agents would not
increase efficiency. “It would, however,
result in more discounting and lower re-
turns to growers.”

The board is also under fire for policies
barring local producers from exporting
direct to foreign markets (Business April 7.)
A large Saudi investor — believed to be
MA Sharbatly Corporation — which has
invested more than R25m in local de-
ciduous farms and plans to invest a further
R100m in the next few months, is likely to
relocate to Chile because the board has for
five years refused it permission to sell
produce in Saudi Arabia.

The board claims Sharbatly was given an
opportunity to sell fruit in Saudi Arabia but
yielded lower returns than the board’s
appointed agent could have achieved, Says
Strauss: “Sharbatly proved to be disloyal
under difficult marketing conditions.” It’s a
claim that is not substantiated by industry
observers,

Says one: “Sharbatly bought the fruit at
the same price paid by Unifruco’s receiver
in Saudi Arabia but was subjected to highly
prejudicial terms. The fruit still had to g0
through Unifruco’s official sole receiver
who was paid a commission in addition to
the FOB price paid by Sharbatly.”

Strauss claims other foreign investors are
satisfied with the current marketing ar-
rangements because it ensures a more
consistent return in the long run.

Says an observer: “Many of the foreign
investors have stopped complainin g because
they realise they are simply up against a
brick wall.” |
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JOHN VILJOEN
Business Staff

THE Cape’s blossoming fruit
and wine exports will realise
R3 billion in sales this year for
European-based marketing
company Capespan.

Fast-growing Eastern Euro-
pean consumption of Cape fruit
had prompted the company to
start a Moscow office which
would open its doors shortly,
Unifruco charrman David Gant
said.

Capespan was formed in Oc-
tober when OQOutspan and Uni-
fruco merged their European
marketing operations. The ra-
tionalisation had already saved
between R12- and R15 million
in operating costs, Mr Gant
said.

Factors himiting the success
of fruit and wine exports re-
main European tariffs, curren-
cy fluctuations inh some coun-
tries, and crops which have
t disappointed in size or guality.

Recently returned from a
round of meetings with Cape-
span, Mr Gant in an interview
outlined the export perfor-
mances and prospects of this
year’s fruit crops.

Nectarines, apricots and
peaches had all performed bet-
ter than last year. Volumes
were higher than last year, but

ullla — e o mlellake Lol e e R P B P L e s LI, T it - - s M=ma 1

plums had proved a disappoint-
ment, he said.

Although the volumes were
20 percent higher than last
year, some quality problems
were experienced with the
plum crop.

The problems began with pe-
rieds of high temperature
while the fruit was on the
trees. High winds in Tabie Bay
delayed the fruit's departure
for Europe. The end result was
poor quality fruit and lower
prices than 1994, he said.

“This has been a disappoint-
ing year for plums which is sad
as they have been something of
a flagship. But 1t 15 a seasonal
hiccup which we do not expect
to happen agam.” :

The pear crop was up on iast
year and export prices are

higher.

Apple sales had just started
1n Europe, but it looked like be-
ing a good year for the Cape.
The quality of apples from
Northern Hemisphere produc-
ers was not good this season
and good quality South African
produce was taking advantage
of this.

“All the supermarkets in the

-United Kingdom have swiiched

from French Golden Delicious
apples to South African Golden
Delicious. This is a very good

sign.and. we domt—expecttoo™
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iries like Chile and New
Zealand.”

Exports to East Europe
were taking off with “leaps and
bounds” and Capespan was
ahout to open an office in Mos-
cow, Mr Gant said.

Sales in Eastern Europe
would boost Capespan’s Euro-
pean turnover to over R3 bil-
lion thts year. '

The devaluation of Southern
European currencies against
the Dentschmark had made
South African produce expen-
sive in these markets, he said.

It had become all the more
important for the South Afri-
can authorities to secure some
form of duty relief for export-
ers, either in terms of the
Lomé agreement or some other
bi-lateral arrangement, he
sald.

Sales of Cape wines, another ®
of Capespan’s export activities, L
had taken off in Europe and it
was difficuit for the company
to keep up with demand, a
view echoed by KWV chairman
Lourens Jonker this week.

The volume of table grapes
sold also increased by more
than one million cartons this
vear and farmers should also
earn more than in 1994 in spite
of quality not being the best,
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By ANDREW TRENCH

POLICE are investigating a
huge clothing-export fraud
alleged to have cost the state
about R400-million and in-

voilving over 50 companies.

Kwazulu Natal Attorney-General
Tim McNally confirmed this week
that the Office for Serious Economic
Offences had conducted investiga-
tions into three ciothing groups al-
legedly involved in the fraud.

The companies are accused of fii-
ing false claims for cash incentives
worth millions from the government
for non-existent exports to Mozam-
bigque and Hong Kong.

The Kwazulu Natal-based com-
panies are Two Way Clothing and
Baywood Design, which form part of
the Abhold group; Pam Clothing and
Zaz Clothing, both part of the Pam
group;, and Group 88, which com-
prises some 50 companijes.

The largest of the alleged frauds is
helieved to have been committed in
the Group 88 case. Mr Mc¢Nally said
police investigations were continu-
ing but “indications are that the
(Group 88) fraud is in the region of
R300-million”.

In expor

SA loses R400m
rt ‘fraud’

Srao] 4|9g

Rodney Brett and 10n1ssunus
Koumoudos, identified as suspects in
the Group 88 investigation, had fled
the country, Mr McNally said. An
industry source said Mr Brett was
Group 88’s managing director and
Mr Koumoudos its accountant.

In the Abhold case, two men —
Osman Aboo, 52, a director of Two
Way Clothing and Junaid Khan, 25,
an administrative secretary — have
been charged.

Mr McNaily said they were al-
leged to have defrauded the state of
about R18-million but, with actual
losses of customs duty and VAT, that
figure rose to R63-million.

The Abhold companies are alleged
to have defrauded the General Ex-
port Incentive Scheme by submitting
false claims for exports to foreign
countries, The former Structural Ad-
justment Programme is also alleged
to have been defraunded.

The General Export Incentive
Scheme allows clothing exporters to
claim refunds from the government
based on the value of their exports.
The Structural Adjustment Pro-
gramme allowed clothing manufac-
turers to import certain goods, such

au(r) €z

as fabric, duty-free depending on |

their previous year’s exports.

Mr McNally said the state alleged
that the Abhkold and Pam companies
had filed false claims for exports to
Mozambique.

In the Group 88 case, investigators
had established a “com lex and ex-
tensive” fraud where export figures
submitted fo the government had
been “grossly inflated”.

The Department of Trade and In-
dustry said it was convinced that
none of its employees was involved
in the alleged irregularities.

It said its “diligent” officials had
directed the Office for Serious Eco-
nomic Offences to investigate cases
of alleged fraud.

A Nationai Clothing Fede.ratmn
spokesman said the clothing industry
of 1 400 manufacturers should not be
tainted by the alleged crimes.

He said the government had tight-
ened controls on the export incentive
scheme since the alleged frauds had
been cornmitted. Prevmusly the De-
partment of Trade and Industry had
paid out incentives without proof
that payments for exports bad ar-
rived in the country.
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ALIDE DASNOIS
Deputy Business Editor

EUROPEAN Commussioner Joao
de Pinheiro arrives in South
Africa this week for what are
likelv to be tough discussions
with government officials on
South Africa’s relations with the
European Union.

South Africa is bidding for ac-
cess to the Lomé Convention,
which regulates relations be-
tween Europe and the 70-nation
Africa-Pacific-Caribbean (ACP)
group of developing countries.

So far South Africa’s bid has
been supported both by the ACP
countries and by members of the
European parliament at their
joint meetings in Gabon and im
Senegal.

-But the European Commission
is hostile to Lomé status for
South - Afrrea, which would give
exporters easier access to Euro-
pean markets without forcing
South Africa to lower 1ts own tar-

iff barriers in return.

The Commission, which consid-
ers that South Africa is not a de-
veloping but a developed country.
is offering an agreemeni which
would lead to a free trade area
between Europe and South

. Africa.

At the Financial Times confer-
ence 1n.Cape Town this week Mr
Manuel criticised the European
proposal, which he said was 1n-

sufficiently detailed.

The proposal did not make
clear when the agreement would
become reciprocal.

“They are offering us asymme-

try for a period, but for how
long? For five or for 10 years?”
The EU had not done any re-
search on the effects, sector by
sector, of free trade on South Af-
rican industry, Mr Manuel said.

Even taking mnto account South
Africa’s commitments to the
General Agreement on Tariffs
and Trade (GATT) to phase out
protective tariffs, in eight years
time. there could still be an im-
port tariff of 30 percent en motor
car parts, which the free trade
agreement would outlaw.

Department of Trade and In-
dustry specialist Faizel Ismail
told Weekend Argus South Afrl-
can negotiators had promised to
take 1nto account fears by Euro-
pean countries of competition
from Scuth African exports.

Such tears were unfounded, he
sald.

“All our research shows that
EU imports from South Africa
are less than two percent of all
EU mmports. Even on a product
by product basis, most of our ex-
ports have an insignificant share
of European imports.”

The net effect of freeing up ac-
cess to European markets would
be “marginal” for European 1n-
terests.

%

“We are dealing here with a

gap between perceptions and
reality.”

Mr Ismail said the European
Commaission still saw South
Africa as a large developed coun-
try with an export capacity
which could threaten European
interests.

“But in fact we have the same
export profile as other develop-
ing countries which export pri-
mary products.”

Current status given to South
African exports put the couniry
in the same group as the United
States, Canada and Japan.

In the 1970s and the 1980s Eu-
rope had signed bilateral agree-
ments with trading partners
which brought tariffs down for
80 percent of trade. South Africa,
like the United States, Canada
and Japan, was in the small cate-
gory of countries to which these
preferential agree en[s did not

apply. ol§

“During the apdrth ij regime
we were left out of these negotia-
tions. We are saying the new gov-
ernment should not be prejudiced
by this.”

Many of South Africa’s compet-
itors. such as Israel and Turkey,

paid lower tariffs on entry to Eu-
rope.

“We are asking for the EU to
remove discrimination against
South Africa”. Mr Ismail said.

wrnC O e ==L

- —_— —_




I.ondon office

for exporte

of SA wi

1ne

By FRANCOISE BOTHA

STAFF WRITER

The SA Wine and Spirtt Exporters’
Association (SAWSEA) has opened
an office in London 1n response to
the strong growth in South African
wine exports.

The aim of the move is 10
strengthen the generic marketing
programme that was established
11990, along the lines of the highly
successful campaign launched by
Hazel Murphey for the wines of
Australia.

A KWV spokesman said: “The
generic programme is not involved
in the marketing of an individual
wine, but rather raising the aware-
ness of the presence of South
African wines in the UK market.”

SAWSEA represents the pro-
ducing wholesalers, including
KWV, SFW, Distillers Corporation,
Douglas Green Bellingham and 2
number of independent producers.

The activities are being financed
largely by the 58 members of
SAWSEA, who represent over 100
producers. A small subsidy 15 also

o
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Trade and Industry and grants
from the KWV.

A KWV spokesman confirmed
that the organisation makes a
proportionate contribution to the
SAWSEA, as do all members. Over
and above that, the KWV con-
tributed an additional RLS miliion
in 1995 to assist with the initiatives
taking place in the United Kingdom.

Andries van Tonder of
SAWSEA said: “We hope that we
will be getting this amount on an
annual basis.”

Gales of South African wine in
Britain have increased substantially
over the past four years from
190 000 cases in 1990 to about 2 mil-
lion in 1994.

The organisation is responsible
for more than 80 percent of wine
exports to the UK worth more than
R200 million in FOB value.

Van Tonder said: “We anticipate
an increase in exports in the region
of 20 percent internationally.”

A British Master of Wine, Jane
Hunt, has been appointed to han-
dle the campaign.
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By DEREK TOMMEY

AAINING EDITOR

Mining house Anglovaal is returning to
the coal export market. It announced
last night that it is to establish an under-
eround colliery on the reserves of its
subsidiary, Forzando Coal Mines,
which is situated 25km northeast of
Bethal and which straddles the strategic
Richards Bav railway line.
Construction has started and the
first coal is expected to be produced in

January next year.

RS "
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itially the” colliery will produce |
600000 tons a year. A decision to |
empark on the second phase aimed at
building up production to between
1,6 million and 2million tons a year,
will be taken in 1996.

As Anglovaal has no allotment in
the Richards Bay Coal Termunal
Company, the coal will be exported in
terms of arrangements with Total
Exploration South Africa. l"

The mine, which will have a life of
around 20 years, will produce a good- {.
quality product with high volatiles.

" Bwrh e U el

. L R N




| T - Qs
Br;;i MOoofs

union '%SA
éﬁ e
y “RETORIxBfazjs orelg

minister Mr Lujz Felipe Lam-
preia vesterday mooted the
formation with South Africa
of an entrepreneuria] develop-
ment council to expand joint
trade, officials here said.
Mr Lampreia, on the first ‘ e
- { day of hjs four-day officia) —
visit, met South African for-
eign minister My Alfred Nzg

for wide-ranging discussions
on trade,

Exports from South Africa
jumped by 849 Jast year over

1993, the foreign ministry said
in a statement. — Reuter
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profits up 70%
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By DEREK TOMMEY

cT (&’ R) i ' e qM%NG EDITOR

Buoyant export coal sales and
growing purchases by the electrici-
ty producer Eskom resuited in
Amcoal, one of South Africa’s
biggest coal producers, increasing
its earmings before extraordinary
iterns by 70 percent in the half year
to March.

Earnings rose by 33 percent in
the six months ended September.

Earnings for the full year grew
by 52,4 percent from R255,7 million
to R389,7 million — equal to a total
of 1547,1c a share.

The final dividend has been
increased by 37,1percent from 35(c:

' 10 480c, increasing the total divi-

dend for the year by 32 percent
from 500c to 660c a share.

The chairman, Dave Rankin,
said earnings from colliertes sup-
plying the export market had been
significantly higher on the back of 2
10,7 percent increase in tonnages
shipped, a weaker rand/dollar ex-
change rate and the satisfactory
containment of trat costs.

The world market for steam
coal had improved during 1994,
but contract prices had reflected the
levels of 1993. ' '

Contract prices concluded to
date for this year reflected the
increased level of spot prices.

L

Coal exports through Richards
Bay last year reached a record
53,4 million tons. Exports this year
are estimated at between 57 million
and 58 million tons.

Rankin said that earnmngs from
collieries supplying Eskom had
been higher mainly because of
increased investment in the New
Vaal Colliery.

Sales to local metallurgical sec-
tors grew by 19 percent. |

Looking ahead, Rankin said Es-
kom was planning to recommis-
sion three mothballed power-gen-
erating sets at Amot power station
in 1996 and had asked the coliiery
serving it to increase production.

He said the cocal ier, Was
also planning to bid 4o Sapply el
to the second three sets at Majuba
when Eskom invited new tenders.

In addition, the coal producer

had secured a contract to supply

coal to Eskom’s next coal-fired sta-

tion. The timing would depend on ¢

the growth in electricity sales.
Eskom was also considering re-
commissioning certain mothballed
power stations and Amcoal was
reviewing available coal sources for
thesee. = LaourveT
Rankin said Amcoal ‘had- a

strong balance sheet with- cash

holdings of more than, R1 billion
and it was looking for new busi-
ness opportunities. s
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LINDA ENSOR )
LONDON: South A?frlcan wine

exports to the UK topped 1,9 mil-
lion cases last vear — a whopping
91% rise over the1993 figure and
909% up on 1990.

A spokeswoman for the Lon-
don-pased marketing organisation
Wines of South Africa said the fig- | -
ures snowed that South Africa was
now well-positioned as one of the
leading sources of New World
winesin Britain, South Africa’s
most important export market,

South African Wine & Spirit
Exporters’ Association chairman
Mr lannie Retief expressed delight
at the achievement, which he said
was wel] ahead of wine industry
targets. &7 QO |$ EI )

Wites of South Africa’s Ms
Anna Sandin said there was every
indication the positive trends |-
would continue, particularly
hecause ot the imminent 1995
Rugby World Cup in SA. -

she noted UK distribution of SA
wines had broadened across all |
price sectors, increasingly within
hoth the higher and mid-market
prices. The pinotage, in particular,
was a favourite, |

%
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... |Cape cit%g ng;owerS on a roll

lised by heavy import ill.nt_i.e:-:,1 into Europe,
EXPORTS of citrus from the Western Cape g{: f:nlﬂfigzt atg?:ar? ’ﬁr“gt;l‘:m‘:r?gﬁp to

will earn a JuIcy R230 million 1n foreign ex- wasier access (0 European markets
( change this r, accayding to Outspan through the Lomé Convention — currently
Internationa “;{él.c?r jat]

Managing or Jolin Stanbury said in South Africa and the Europear Union —
an interview total citrus exports Were ex- would benefit citrus growers, who already
pected to reach R16 billion this year, com- had to compete against products from

I pared to R1,3 billion in 1994 countries with generous agricultural an-
Volumes were set to increase trom 40 d/or export subsidies.
million cartons to 43 million. «In South Africa export subsidies have

The European Union was still South Afri- been cut but we still have to compete with

ca’s best customer, taking about 60 rcent products from countries like Argentina,
of citrus exports. 2 & d} Australia and Spain, which all subsidise
we

ha- their agriculture.”

But South African €xpo e

——i
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STREL exports are de-
clining due to sharp im-
provement in domestic
demand.

Iscor says it is exporting
just 42% of its output com-
pared with 51% last year.

Iscor spokesman Ernest
Webb-Stock says improv-
ing margins and rising de-
mand are behind growth in
domestic sales.

“Most of our exports are
to traditiona!l markets in
the Far East. Burope ac-
counts for just 5% to 10%
of our total exports. Be-
cause we were excluded
from this marke{ for so
long, it is taking some time
to get back into it.”

Figures from the SA
Rolled Steel Producers’
Co-ordinating Council
show that primary steel
exports are down nearly
8% in the first three
months of 1995 compared
with the period last year.

Improving output in sec-
tors such as white goods
and vehicles accounted for
much of increased domes-

tic demand for steel.

A total of 816 711 tons of
primary steel were export-
ed in the first three months
of the year, mainly to Far
Eastern markets, com-
pared with 832 359 tons in
the 1994 period.

Sales of primary steel to
Eurcpe, however, are up

by 46% in the first three.

months of 1995. European
sales account for just 11%
of South Africa’s steel ex-
ports. An Antwerp-based
trader representing some

of the leading SA steel pro-
ducers says South Africa
can afford to export to the
highest bidder. Margins on
domestic steel are higher
than on exports, explaining
the shift.

Meanwhile, the Europ-
ean Union’s provisional
anti-dumping duties
against Samancor and
Highveld Steel exports of
silico manganese castings,
due to expire in April, has
been extended to June 22.

Mike Salamon, Saman-
cor's executive chairman,
says the case could drag on
for 18 to 24 months. Saman-
cor has stopped exporting
affected products to
Europe after being hit by
50% anti-dumping duties
six months ago.

Several countries, in-
cluding Russia, Ukraine
and Brazil, have been tar-
geted by the Kuropean
Union. An SA embassy offi-
cial in Brussels says the
anti-dumping investigation
against South Africa arises
from Europe's reluctance
to apply a definitive anti-
dumping duty under the
“sunset” clause of the
World Trade Organisation.

“Once you've had an
anti-dumping case against
you, it is difficult to get out
of it,” says Mr Salamon.

“Nearly all the major pro-
ducers in the world have
been investigated at one
time or another for dump-
ing.

By CIARAN RYAN

“We have co-operated |
with the European Union,
in the investigation. If you
don’t, they assume figures
for you. The hang-up we
have is in Europe’s inter-
pretation of our figures.

“These anti-dumping in-
vestigations have a strange
and disturbing effect on
world trade. It pushes
material around the world
unnaturally,”

Mike McDonald, an
economist with the Steel
and Engineering Industries
Federation of South Africa,
says the epidemic of anti-
dumping investigations
around the world, particu-
larly by the US against
steel producing competi-
tors, could be arrested in
view of new WTO rules re-
quiring the complainant to
prove dumping has injured
local producers.

“The US has applied
countervailing duties
against all SA ferrochrome
producers for nearly 15
years because of subsidies |
paid by the SA government
in the 1970s. This might be
revoked in view of the new
rules which require the US
to prove injury.”

The US steel industry
slapped anti-dumping suits
on several of the world’s
leading producers. This has '
resulted in a resurgence in
the US steel sector, giving
it time to restructure in the
i.:ace of cut-throat competi-

ion.

There are no dumping
complaints over SA steel,
however,
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expanding during
year and next and

bureau also a

payments, after
recelp
what poor outtook

The Bureau for Economic Research
believes the world economy will continue
the remaindes of this

should stimulate South

siimulating imports. The current balance of

provision for service

for gold, was forecast

ks and service payments and a some-

for

world economy g0

&
I

show deficits of R6,5 billion and R10,5 bil-
lion in 1995 and 1996 respectively.

The bureau forecast marked growth for
the tourist industry nd said this should
lead to a reduction on the services account’s
Jeficit and ease the pressure ol the overall
balance of payments.

echnically, the overall balance of pay-
ments should not constrain growth during
the next two years but i+ remains very vul-
nerable as a deterioration in the socio-polit-
ical climate could cause a reversal in the net
inflow of capital.” inflation was unlikely to
drop below 10 percent in the forecast period

od
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and the bureau suggested 1t
12 percent in 1996.

oy aApartmﬁrﬂm anvincrease in the Bank rate

in the beginning of 1995, the bureau also
forecast further inCreases in the first and sec-
ond quarters of 1996.

Real disposable income was set 10
increase more rapidly than last year and
consumer spending was expected 0 accel-
crate. Gross domestic fixed investment was
growing at a rapid rate. ,

The bureau predicted 2 real GDP gowth
of 2,9 percent this year tollowed by 3,4 per-
cent next yeat.
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Louise Cook
SA COULD lose R1,5bn annually in

roreign excazage of singie CRANNeS
marketing for export citrus and de-
ciduous fruit was scrapped, citrus ex-
port agent OQutspan International MD
John Stanbury said at the weekend.

He said 120 060 jobs and sustenance
for 700 009 rural inhabitants could be
wiped out if individual producers
were to undercut each other’s prices
in overseas mmarkets.

Single channel marketing, which
deprives farmers of the freedom to
seill or export produce freely, has
been hotly debated since tne rearaii-

9¢

SA ‘coul&cpi&%?

ing of the Agricultural Marke
Act. The Draft Bill is expected to go
~ofore Parliament in August.

stanpury salQ singie channes cx-
ports of citrus crops gave sharehold-
ers a major advantage in relation to
their international competitors.
Total transparency — involving cit-
rus growers in both operating and
strategic decisions — was essential,
he said.

“Regulation of agricultural ex-
ports most definitely leads to greater
employment and wealth generation.
The citrus industry has established a
listribution, marketing, research and

e
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ion i tructure which uses
capital investment optimally and
shows high levels of productivity and
cost effectiveness. The export agent
is fully exposed to the cut and thrust
of international competition from
other sources, including large muiti-
national corporations. This ensures
that the full benefits of the free mar-
ket system accrue to the grower.”
He denied that regulated exports
inhibited the competitive enviroment
and warned that price erosion in
overseas markets, lower returns and
less foreign earnings would result
from deregulating citrus exports.




-

. — mm-rl-_._ - M

9-1410

T
PN I Y

LI IR PR
L AT T S i =y

il i 4

Pilis kg
ruit, wing

sales soar" | f

y
reach an all-time high as | §& T
volumes and prices of most | F%
varieties had soared to re- | B¢
cord levels, Capespan In- | 3
ternational MD Louis Kriel | ¥
said yesterday. i
In the European market | &%
— the main market for SA { %
fruit — gross earnings were
expected to exceed £500m
with the total
£428m generated by Uni-
fruco and Outspan last year

European operations. ;

Therefore turnover| M
would grow at least:17%, | R
though Kriel cautioned | ¥
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1, Walvis Bay pian

b
7

attracts ipter st

John D%ﬂ q _ 1
A STRING of ISA com angs had

indicated an interest in setting ap'
shop in Namibia’s export process: |

ing zone at Walvis Bay because of
jnvestment jncentives, a Nami-
bjean government adviser con-
firmed yesterday.

Special trade and industry ad-
viser to the Namibian govern-
ment Antony Ginsherg said more
than 20 SA companies had ex-
pressed an interest in estahlishing
manufacturing facilities at the
planned export processing zone.

Legislation establishing the
zone — incluoding guarantees for

workers’ rights — was being final- }
ised by the ministry. The zone |

would be operational by July.
The safeguards for workers’
rights would include minimum
wages and set fixed work hours.
Ginsberg attributed the SA in-
terest to incentives, including re-
duced duties on imported raw ma-
terials, used in manufactaring
exports, lower taxes and other
benefits. These included duty-free
qecess to European markets and
neighbouring countries.

the European Union and 70 Afri-

can, Carribean and Pacific coun-

tries — Namibia can export its
products without paying any du-
ties to the EC markets. The ac-
cord also removes many import
quotas on products produced by
companies from ACP countries.
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Mediterr

THE European canned
fruit industry, while cele-
brating the end of apart-
heid, fears that the Europ-
ean Union’s eagerness to
welcome the new South
Africa will lead to trade
concessions that could
devastate Mediterranean
fruit growers.

“If the South Africans

e AR e

By JAMES HARDING

get to sell even more of

their canned peaches here, -

first the Italian factories
will be closed, then the
French and then even the
Greek factories, whose
prices are rising, will be

" m -t e e
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shut down, in one way or
another. At least 200000
jobs are at stake, warns
Sergio Tondini, director of
Conserve Italia, the farm
co-operative which proces-
ses fruit in Bologna.

Mr Tondini’s comments,
part of a public appeal this
week by fruit processors
asking Brussels for protec-

n fruit gro

tion, jar with the EU’s pre-
viously stated commit-
ment to do everything it
can to make SA democra-
cy a commercial success.

The cry for help also
says as much about the
home-grown problems fac-
ing Europe’s fruit canner-
ies as about the perceived
SA threat.

With demand for canned
fruit in long-term decline,
the worrying trend for
Europe and manufactur-
ers is the rising proportion
of local consumption met
by third country imports.

Of the approximately 1-
million tons of preserved
fruit eaten in Europe each
year, non-ElJ producers
now meet 45% of demand,
according to the EU statis-
tical office.

As well as facing pres-
sure from low-cost produc-
ers outside Europe, manu-
facturers are being
squeezed by rising produce
and falling processor sub-
sidies inside the Union.

EU support for industri-
al fruit processing, which
once accountetl for more
than 40% of the cost of
canning peaches, now of-
ten meets less than 15% of
the processing cost. At the
same time, says Paolo An-
tenore of the industry's
Eurapean lobby, Copa-Co-
geca, prices for peaches
and pears have risen by

7% and 108% respective-

¥

TP )

ly in the past 15 ye

There are also structur-
al constraints on the indus-
try. The farmers’ co-oper-
atives, which lead the
sector, are notoriously
conservative when it
comes to product innova-
tion. Also, independent
food processors argue,
their first duty is to use the
produce of local stakehold-
ers, even if it means ignor-
ing potentially profitable
opportunities further
afield.

Even when canners
have taken the obvious ex-
pansionist step into
Greece, the lowest costs
and highest volume pro-
ducers of canned peaches
in Europe, they have rare-
ly been able to make it
wOork, as fllustrated earlier
this week by the exit of
Saint Mamet, France’'s
biggest fruit canning com-
pany, from Greek produc-
tion.

No wonder, then, that
when industry representa-
tives urged the Commis-
sion last month not to give
SA agricultural preducts
access to the EU’s general-
ised system of prefences
(GSP), which grants tariff
advantages to developing
countries, the Pretoria
problem was not the only
thing on the fruit proces-
sors’ wish list.

They also want more aid :
to fruit farmers to im-i

b

velop new strains, funds to
relieve the financial bur-
den of storing finished pro-
ducts, an extension of
minimum price and pro-
cessing aid schemes to
apricots, and higher tariffs
or compensation to the in-
dustry for existing hilater-
al agreements with tropi-
cal fruit producers.

However, with the com-
mission set {0 announce its
plans for tariffs on SA fruit
and canned fruit by the end
of wmﬁ month, with * -~si-
ble! GSP impleme. .on
at the heginning of .96,
Guido Tampiere, re; .mal
minister for agricultm: . in
northern Italy’s Emn:lio
Romagna region, says “the
immediate priority is
South Africa”.

According to an unoffi-
cial US Department of Ag-
riculture report on South
Africa’s canned deciduouns
fruit industry, Mediterra-
nean growers have
grounds for concern.

Forecasting a harvest of
1100600 tons of peaches
alone, the US observers
note .that “the marketing
prospects for the 1994-95
export season appear
more favourable than this
time last year ... and the
industry has increased ef-

mwm fear
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loyalty. Judging by the UK |'

market’s desertion of Ital-
1an dried apples, which fell
from 78% market share in
1988 to 17% in 1993, the
ease with which outside
competitors can capture
market share is striking.
The South Africans are
na.am.nmun that if the com-
mission agrees to lower
tariffs, they are set to ex-

_..,EE. “The GSP extension
is very important because

-

=g

we have already showniff

that we can compete very

favourably in fruit. And if

there are reduced tariffs,
80 much the better,” one
SA trade official said.

SA stakeholders also
maintain that the industry
has a critical social role to
play. Capespan, which
manages most SA fruit ex-
ports to Europe, calculates
that as well as the 575 000
people employed in SA
horticulture, there are a
further 2,7-million depen-
dants.

Dirk Brighton, general
manager for Capespan,
says: “Anything that
makes access to the Euro-
pean market more diffi-
cult will make it more dif-
ficult for SA farmers to
generate the profits, invest
in the land and maintain
the jobs that will keep the

ficiency and is producing

an ¢yep better product”. -

. Tihel Mediterreanean ., social fabric together.” —
I .

oducers also know .mmnmaaﬁ Times -
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| Tariff barbs
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THE phasing out of the
General Export Incen-

| tive Scheme (Geis) by

1997 will hit Langeberg

harder than most.

Geis accounted for 41%
of the canned fruit and
vegetable producer’s after-
tax profits in 1995, but this
will falk o just 4% by 1998,
according to Ray Brown,
managing director.

Langeberg recently an-
nounced a 13% rise in net
income to R27,3-million on
an 11,6% increase in turn-
over to R429,8-million for
the six months to March.

The group exports 85-
90% of its canned decidu-
ous fruit output, most of
which qualifies for cate-
gory four Geis benefits.
Two years ago exporters
qualifying for category
four Geis benefits received
19% of the export value,
but this has been chopped
to 14% and is due to drop to
12% next year.

Furthermore, Geis bene-
fits are now taxable. Mr
Brown says Langeberg will
pay close to the top mar-
ginal corporate tax rate of
35% for the financial year
ending September.

Having survived sanc-
tions, South African canned

1ke
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canne
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By CIARAN RYAN

deciduous fruit exporters
face a pew enemy -
powerful but inefficient
competitors in southern
Europe.

South African fruit and
canned fruit exports are
one of the great success
stories of recent years, but
the latter have Deen spe-
cifically excluded from the
Generalised System of
Preferences (GSP) agree-
ments concluded last year
with Japan, Europe, Can-
ada and the US. These GSP
agreements allow thou-
sands of South African pro-
ducts to be imported at low
or no duty. Canned decidu-
ous fruit exports, however,
attract duties of 24% in
Europe, compared to cer-
tain machinery which at-
tract little or no duties and
also qualify for category
four Geis benefits.

Geis only partially com-
pensates canned fruit ex-
porters for such high du-
ties, which are way out of
line with the level of duties
charged on other value-
added exports.

“I am willing to bet my

———
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last dollar that in the Jatest
free trade agreement be-
ing negotiated with South
Africa, Europe will again
exclude canned deciduous
fruit,” says Mr Brown.

“There appears to be an
animosity towards export-
ers, particularly successful
ones, because of the Geis
benefits we receive. We,
however, are not relying on
government negotiating a
trade agreement which is
favourable to us. We are
busy diversifying our ex-
port markets away from
Europe where better mar-
gins are attainable over
time.”

Europe accounts for
50% of canned deciduous
fruit exports but only 30%
of gross margin.

In addition to high pro-
tective barriers, Lange-
berg’s European competi-
tors are subsidised at about
the cost of raw fruit for
South African canners —
roughly R500 a ton.

In terms of the General
Agreement on Tariffs and
Trade, European govern-
ments are required to
shave this support by 36%
over five years.

“If the South African de-
ciduous fruit industry had

»
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been given the same

the Kuropean
Greece, South Africa
would today be the biggest
exporter of this product in
the world.”

After Greece, South
Africa is the world’s
largest exporter of canned
deciduous fruit with annuali
sales of about R500-mil-
lion, and Langeberg is the
world’s largest single ex-
porter. The relentless rise
in export volumes from
South Africa has excited

rotectionism in many of
1ts markets. Excessive
subsidisation and high pro-
tective barriers encour-
aged over-production of

grow- 1
er subsidies and access to - Europe,
market as that prices dropped
Aand 1994, although they are
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with the result
in 1993

now beginning to recover

‘some of these losses which

were partiatly ameliorated
by the weakening rand,

One advantage Lange-
berg has is vartable raw
material costs.

“We are preparing for
the phasing out of Geis and
low margins in Europe by
continuously reducing
costs and improving effi-

canned deciduons fruit in .

-

ciencies. OQur prices in the .

local market have in-
creased at well below the
inflation rate over the last
three years, yet we were
able to improve margins.”
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Marcia Klein ge rate exposure of
%D 22 5,#6 the imported content of vehicles.

VEHICLE and motor component exports He called for the urgent replacement of
grew 37% to R2,6bn in jast year, with phase six of the local content programme.
components representing R1,9bn of the The new programme should aim at making
total and fully built up vehicles the rest. vehicles more affordable and improve
National Association of Automotive and  economies of scale “tp make SA’s cars and
Allied Manufacturers (Naacam) president components internationally competitive”.
John Brandtner said this growth indicated The new programme should also facili-
“the successful restructuring and producti-  tiate cant exports of fully built up

| vity programmes” implemented by the  vehicles and components in the interests of

component industry, which had concluded earning foreign exchange and of preserv<
contracts all over the world. _ ing and creating employment”.

Brandtner said component price in- Brandtner said the new programme
creases were held below producer infla- should give the industry time to progress
tion, while vehicle price increases contin- to a situation where the industry could
ned to exceed consumer inflation, largely stand up to global competition.
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XPORTERS have reacted
angrily to the proposal by
the Trade and Industry De-
partment that they adhere

to specific reconstruction and de-

velopment (RDP) targets if they
wish to be paid the entire subsidy
due under the General Export

Incentive Scheme (Business Day,
April 26).
ndustry has objected to the impo-
sition, without prior consultation, of
criteria which they see as subjective
and arbitrary. However, the process
problems associated with the inter-
vention should not suggest that the
goals of the RDP and the aim of
achieving international competitive-
ness are contradictory. In fact, these
goals are in harmony.
Indeed the present dispute may be

.a-useful U%Eortunity for exporters to

clarify with government the extent
and conditions of future government

.support.

.
lfI
T

It is widely accepted that the RDP
represents SA’s only legitimate o
tion for achieving sustainable
growth.

W he proposed industrial policy
(the source of the criteria invoked by
the department) summarised in last
November's RDP White Paper is
aimed at the following policies:

(] Government will aim to extend
the international competitive edge
of selected industries;

Light manufacturing subsectors
will receive support if they show po-
tential to emerge from protection,

The void between primary com-
modity industries ang manufactur-
ing industries will be filled by gov-
ernment encouragement of forward
linkages and mineral beneficiation,
Government will support agro-
manufacturing sectors which are
less capital intensive and can create
employment; and
overnment will drive industriali-
sation towards higher value-added
activities, and to raise productivity
through human resource develop-
ment, work reorganisation, demo-
cratisation of the workplace and
technological development.

The main goal of GEIS was to
stilmulate trade and increase foreign
exchange earnings during isolation.
GEIS was designed to offset the

}
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xporters wi
1t they take a1

11 win

at RDP tarts

2 5195

“anti-export hias” of the SA economy
arising from exchange rate fluctua-
tions, inflation and the additional
cost to exporters of imported inputs
due to tariffs. About R2bn is paid
every year to beneficiaries, while the
value of the subsidies can amount to
18% of the ex&:mrt value of the prod-
uct cuntﬁeme : " painfull

As all exporters are painfully
aware, GEIS ?s?due to be phased out
by April 1 1998. The problems with
GEIS include the following:
The subsidy failed to motivate
producers to reduce their input costs,
to increase productivity or to im-
prove their general competitiveness,
The scheme was not targeted at
small-to-medium enterprises (SMEs)
attempting to break into the interna-
tional market;
The subsidy failed to provide a
real economic incentive to increase
the beneficiation of, or value added
to, exports;
The scheme lent itself to the lodg-
ing of fraudulent double claims;
[J Most of the subsidy was paid to
arge conglomerates which would
have exported anyway; and
It is GATT-incompatible. The Uru-
guay Round Agreement on Subsidies
and Countervailing Measures flatly
prohibits subsidies whicl are contin-
gent on export perfoma. 2.

The withdrawal of GEIS benefits
will have severe effects on South
African exporters who have, under-

PETER HOPE

standably, come to rely on the export
subsidy.

Exporters and government must
explore alternatives to GEIS. As
SA’s export performance and trad-
ing activities will increasingly be
monitored by its trading partners in
terms of GATT, it is useful to begin
the search for alternatives by estab-
lishing what is Eennissible in terms
of the Uruguay Round Agreement on
Subsidies and Countervailing Mea-
sures (the “Subsidies Code™}.

The Subsidies Code allows the fol-
lowing types of subsidies:

General subsidies to all enter-
prises which meet certain objective
economic criteria (eg number of em-
ployees) and which do not favour
certain industries over others,

] Subsidies which are not general
but which either assist research ac-
tivities conducted by firms, or assist
disadvantaged regions within the
country, or assist in adapting plant
and facilities to new environmental
requirements.

The RDP’s prescriptions for as-
sistance to SMEs, assistance for dis-
advantaged regions from the centre
and its support for research and de-
velopment fit these exemptions,
Thus exporters who plan Bm]gcts
consistent with the above will be in a
strong position to claim government
support.

The Subsidies Code also accepts

yly
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that there are many subsidies which
may not explicitly be authorised by
the code but which members of the
World Trade Organisation (WTO) are
not restricted from providing. Given
the RDP’s local and international
legitimacy, it is more unlikely that
any WTO dispute settlement forum
would rule against a subsidy granted
on the strength of industry’s adher-
ence to the RDP.

Aside from existing government
support (technical and marketing as-
sistance, tariff exemptions for im-
ported inputs), new forms of govern-
ment support being explored include
export financing assistance to SMEs.
This would consist of a scheme to
provide working capital by way of
government guarantees to commer-
cial banks which would be obliged to
lend short-term capital to SMEs ap-
proved by a suitable governmental
vetting agency.

As regards supply-side measures,
the RDP calls for the development of
a “coherent human resource devel-
opment policy” that will focus on
“skill acquisition and adult basic
education for the incumbent work-
force”. Exporters who wish for a
productive workforce need to par-
ticipate in and develop a support
programme for firms to establish on
the job training programmes.

GATT accepts government sup-
port for genuine research and devel-
opment. In turn the RDP commits

S ———— . p—

government to I;:-1:'1:-1'11c:1u:e a greater
understanding of the importance of
technology in economic growth; as-
sist by identifying the role of techno-
logy in beneficiation, increasing pro-
ductivity, the development of
exports, and tmproving health and
safety; support the identification and
utilisation of technological and de-
sign competency.

Exporters should investigate ways
in which the RDP incentives offered
by government could have more im-
mediate impact on their cash flow
and competifiveness.

Regional development policy is an
important element of the RDP that
could be exploited by exporters. SA’s
inward orientation and neglect of the
export market is reflected in the
underdevelopment of the coastal re-
gions and border regions. Exporters
should influence regional develop-
ment policy to ensure that a portion
of government revenue flows to such
regions and are tied to hoosting ex-
port opportunities by improving
transport infrastructure, reducing
bottlenecks and red tape at the point
of export and developing direct link-
ages between local industry and the
export market.

COmpetition between govern-
ment ministries for scarce govern-
ment funding will be won or lost on
the basis of relative contribution to
the RDP. The RDP White Paper ex-
licitly links the reduction of GEIS
enefits to the need for increased
RDP-based support for exporters.
Exporters must ensure that this pro-
mise is fulfilled.

For exporters to motivate their
claims for government support on
the basis of consistency with the
RDP should not entail adopting pro-
jects which are harmiful to the bot-
tom line. The success of the RDP and
its call for industrial restructuring,
productivity and competitiveness
will accrue to the direct benefit of
the exporter.

Exporters may come to be grate-
ful to the Trade and Industry Depart-
ment for presenting it with an oppor-
tunity to obtain clarity and

commitments from government con-
cerning its support for exporters.

] Hope is a professional assistant
wvith London and Cape Town-based
attorneys Mallinicks.




John Dludiu

SPARKS are expected to fly today
when government’s proposals linking
export benefits to the reconstruction
and development programme are
discussed at a National Economie,
Development and Labour Council
(Nedlac) meeting.

Business has rejected govern-
ment’s proposals to link benefits in
terms of the general export incentive
scheme (GEIS) to companies’ RDP-
related performance such as human
reseurces development, research and
development and technological de-
velopment.

Sources speculated that govern-
ment might be forced to back down,
and push for the RDP-performance
proposals to be included in future
export incentives,

Government representatives first
presented their proposals at last
month’s meeting of the Nedlac trade
and industry chamber.

The proposals were rejected by
business as adding “another unneces-
sary bureaucratic layer” to GEIs
claims, and government was sent
back to the drawing hoard.

A business source at Nedlac said
accepting the government proposals
in their original form would have
contributed to more uncertainty
about GEIS claims, which are notori-
ously slow to process. “Besides, the
proposals would have harmed the
SMMEs (small business sector) which
government wants to develop.”

At today’s meeting of the chamber,
government is expected to present its
modified proposals.

In an interview yesterday, Ned-
lac’s programme manager Debra
Marsden indicated the trade and in-

proposals
sparlg rgﬁ‘w

\PAY (Y K 1

dustry chamber could announce its
first agreement next month.

Marsden said work on attracting
foreign direct investors was at an
advanced stage. A report with rec-
ommendations on the institutional
framework to be created to attract
investments to SA and Jiaise with the
regions would probably be discussed
at the chamber’s next meeting on
June 8, and agreement on the recom-
mendations could be reached later in
the month,

Agreement on the chamber’s rec-
ommendations would then be tabled
at Nedlac’s executive council meet-
ing scheduled for July 7.

The study was one of several un-
dertaken by the chamber’s Japanese
Grant Fund subeommittee, The grant
fund resulted from a R74m grant
from the Japanese government to as-
sist SA in carrying out policy studies
to improve its international competi-
tiveness.

An official of the Industrial Devel-
opment Corporation said other stud-
ies currently being funded through
the grant included financing mecha-
nisms for training, enhancement of
technical and marketing support for
small business and an audit of export
incentives aimed at eliminating anti-
export bias from the SA economy.

Today’s meeting is expected to
consider a a Japanese grant fund sub-
committee briefing on economie re-
structuring to enhance SA’s interna-
tional competitiveness. The
afternoon session will be devoted to a
briefing by government on develop-
ments in its foreign trade relations.

The current talks between SA and
the European Union — towards a
long-term relationship — are expect-
ed to dominate the session.
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By ZILLA EFRAT

COMMODITIES ex-
ports are booming, but
many SA producers of
high~tenh products have
far to go before they
take the foreign market
by storm. Not so for the

Altron g muﬂa

Its exporis have jum
from less than R8-miltio
in 1890 to R181-million ln
its financial year to Febru-

ary this year.

Its product range has

gwn from “commoaodi-
jes” like batteries to more
sophisticated products
such as electronie systems
and telecommunications
software.

It is now tendering for
major turnkey telecom-
munications and electrical

rojects worth hundreds of
mitlions of rands.

The Fruulp. last year’s
overall winner of the
President’'s Award for Ex-
ott Achievement, sells
7% of its manufactured
output abroad.

Harold Serebro, chair-
man of the Altron Group’s
export council, says ex-

rts are running mniore

han 20% ahead of budget

In the current financial
year, One of Altron's sub-
sidiaries has ita order
books [ull for the next 18
months and another for the
next 11 months.

In recent years Altron’s
enhgineers have developed
170 new products, some
unigue for niche markets.

The group, with annual
local sales approaching
R4-billion, has s nt about
R250-million deve loping

roducts and services for
he reconstruction and de-
velopment programme.

These speclalised pro-
ducts are suited to condi-
tions in developing coun-
tries, a factor which has
magde Africa and Asia Al-
tron's largest markets.

The group exports to 65
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countries worldwide and
broke into eight new mar-
kets over the past financial

Altron  subsidiary
Powertech is making
transformers for ABB, ex-

year. Its fastest wing ported to the Philippines
markets are the Gulf states ‘and Africa. Aleate! has
and Britain, also realised the telecom-
Altron budgets about munications software de-
R140-million a year on re- sign capabilites of associ-
search and development. ate Aitech.
Technology development The two companies have
always takes place with a formed a joint venture and
view (o expo have established a soft-
Dr Serebro says its ware development centre
major Euro princl- in Boksburg for global ex-
Is, Alcatel and Asea ports. In the past financial

rown Boveri, in recogni-
tion of its quality and ex-
pertise have provided sub-
contracting export work.

year the venture’s exports
were R60-million — up
from about R18-milllon the:
previous year,
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. Harold Serebro and Peter Watt, deputy chairman of Altron

Subsidiary Fintech's suc-
dessful export thrust of
locally developed sofiware
packages for the coal- and
gold-mining Industries has
created opportunities in
Europe and the US.

The Altron group has
benefited from being certi-
fied by the World Bank, the
International Monetary
Fund and departments of
telecommunications ac-
cross Africa. This means jt
can tender for any of their
projects.

Recognition of its cable
products in Britain have
made that country its

x
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second largest export mar-
ket and has led to lucrative
spinoffs in Hong Kong and
other Asian markets. A
fiood of inquiries In the
lighting, energy and instru-
mentation arena is boost-
ing the value of Altron's
forward export order book.
Dr Serebro says the
foundations for Altron's ex-
fuurt success was laid about
ive years ago when the
group established a
chaa ng council to uae
the cost of goods sold by at
least 3%.
Using its huge purchas-
ing power, the group has

ne gotiated the supply of

gh quality raw ma ria]s,
both locally and inter-
nationally, at competitive
rricea and with reliable de-
ivery times.

This has helped it be-
c?me li: low or[:luﬂt té}rogucer
of qua roducts and s
terttlls wl’{lgh have bECﬂlr’l?E.
globally acceptable, The
strong focus on material
price management helped
control costs and wastage
and enhanced productivity.

This resulted in the for-
mation by Bill Venter, Al-
tron's chairman, of an ex-
port council.

Altron has a freight
company called Aeromari-
time International Man-
agement Services which
further enhances its world-
wide products delivery.

It is also strengthening
its network of internation-
al agents and has published
a 340-page manual of its

rnducts It has a company
rule that all export In-
quiries must be responded
to within 24 hours.

Altron also looks at buy-
ing compantes with export
potential with a view to
turning them into export
entities.

Altron’s target is to ex-

rt 25% of its total manu-

actured output and its at-
tentlon has turned to
developing methods to
overcome the loss in mar-
gin support from the grad-
ual removal of the general
export incentive scheme,

or (seis. The plan is to im-.

prove gtality, productivity
and design and provide
sn;periur after-sales ser-
vice,
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EXPORTERS’ hopes t government
would back off from a controversial move
to link export incentives to the reconstruc-
tion and development programme (RDP)
have failed to materialise,

Business representatives in the National
Economic, Development and Labour Coun-
cll (Nedlac) trade and industry chamber
had expected government to soften its pro-
posals at a meeting last week.

However, sources said government
failed to modify its plan to link the general
export incentive scheme (GEIS) to com-
panies” RDP performance. Instead, gov-
ernment said it expected business to pro-
duce a written document detailing its

LS dispute

jections to the plan. A business source
said there had been a misunderstanding,
A source said business was now drawing
up its written response, .cluding concerns
that the delays in receiving GEIS pay-
ments would be aggravated if the propos-
als were implemented. .
Government intended linking GEIS
benefits to companies’ spending on train-
ing, research and development and human
resources development. *
Nedlac spokesman Lomin Saayman said
business's response would be discussed at
the chamber’s next sitting on June 8.
GEIS, which is now tazable, is to be
terminated in 1997 in line with SA’s GATT
obligations, and savings will be used to
finance suitable supply-side measuyres,




Seams come apart |

on clothin éjjlb |
Yuri Thymbran @9
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Manuel's plan to link export assistance for

r

clothing and textiles to productivity and

training
The plan was

has come unravelled. ot
that exporting companies

would qualify for exemption from import

ies through the duty credit
cben glhf they met training and pro-

schemne only

certificate

" duectivity criteria monitored by the

' National
However,
(Clofed) and the

Textile Federation

Productivity Institute. _
the Clothing Federation
SA Clothing and Textile

» Union (Saatwu) disagreed
Workers & {Ef training measures. The

over

(Texfed) joined the

. fray, complaining about the lack of pro- -

gress ai the institute.

In a letter to

director Hennie van
was

Industry’s proposal
of 10% of scheme

training until target
wages was achieved.
wanted a maximum of 5%
expenditure .
reducing the maximum 1o
flexibility to companies {0
d technology would be

ing until target
Van Zyl s_ald
5% would give

which marketing an

Sactwu,

Clofed executive
Zyl said Trade and
that a maximum
benefits be spent on
expenditure of 4% of
However, Cti‘of_ed
spent on traln-
ﬁal; achieved.

- - ."1

‘ institute
a more appropriate strategy. The Ins
had a vital role to play In identifying thr:i
most appropriate strategies for lﬂdlﬂdu:e
companies, and these plans had to
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“There is growing concern that instru-
menis created to promote exports and in-
ternational competitiveness are bei
turned into instruments to promote train-
ing,” he said. :

Texfed executive director Brian Brink
expressed concern that with the export
vear already in its second month, the insti-
tute had not yet finalised guidelines. “Com-
panies could go out of their way to meet
the targets, yet at the end of the period the

w . )
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% "NBI could still e a*‘“?mgam thern. "
Institute co ting services head Jan-

Henk Boer said scheme beneficiaries
shouid, with the institute’s help, formalise
productivity plans for 1995/96 showing sta-
tus of key productivity performance indi-
cators and improvement targets. Later ac-
credited management consnitants would
help with productivity plans. .-

The extent of spending on training, in

cases where the target figure of 4% of the
wage bill could not be met, was still being

negotiated between Saetwu and Clofed. If

consensus could not be reached, govern-
ment would have to decide.
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Export turnover approaching R400 000
~ after R60 000 last year and only
R2 000 the year before - tells the suc-
cess story of Africa Trading (AT) of
Cape Town. In July it became South
Africa’s first affiliate of the Inter-
national Federation of ATOs, or
Alternative Trade Organisations.

“Some 50 groups and individuals,
mainly close to Cape Town but also in
Soweto and the former Transkei, pro-
vide us with their craft products,” says
general manager and director Peter
Hinton.

“For many of those products we
now have markets in 10 countries, one
being New Zealand and the others in
the EU and North America.”

AT was set up in 1988 by the job cre-
ation vehicle Triple Trust Organisation
and initially focused on finding local
markets for people trained in various
crafts.

The political changes of the
Nineties enabled it to start seeking
export opportunities and to become a
registered ATO.,

Most of the world's 40 or so of these
organisations are in Europe and the
largest Germany's GEPA with a

| turnover of more than R100 million.

“AT aims to be the vital marketing
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JOB CREATION THEIR AIM
Peter Hinton of Africa Trading says
AT aims to the the marketing link
between disadvantaged communities
and formal market outlets

link between producer groups in dis-
advantaged communities and formal
market outlets, on the basis of fair
trade.

Objective: to generate income from
the First World for South Africa’s Third
World sector.”
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Cralt exporters

by the thousand
-7

Some 2 500 individual craftspeople in
KwaZulu-Natal, and others i
KwalNdebele, are contributors to the
country’s export effort through the |
Craft Association in Gauteng, whose
exports this year will run at around
R250 000. That's a level four times high-
er than in 1993, which was the |
Association’s 10th year of existence.

“The products concerned - mainly
traditional beadwork and musical
instruments ~ now go to Japan, New
Zealand and nine other countries in
Europe,” says executive director Zampi
Ngqobe. He was on a business trip to
I dia last week.

“We represent some 65 groups and
individuals across the country, the
largest of the groups - basketweavers
in KwaZulu - numbering as high as
1 600. Around half of the groups are in
Gauteng and 13 are in Northern
Province.”

The Associatipn describes itself as
“a coalition of self-help projects in rural
and urban South Africa which came
together to help market their prod-
ucts”

Owned by its members, it came into
being in 1983 through the SHADE (Self-
help Associates for Development
Economics) Programme of the
Wilgespruit Fellowship Centre.

Its mission is “to render high quali-
ty product development, business and
sales services to low-income comumuni-
ties engaged in micro and small to
medium businesses at national level in
order that they can be profitable and
economically self-sustaining,”




%xports vital to economy
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A 14% decline in exports n Septembfr - and accompany-
ing Rl-billion deficit in the country’s trade account —
emphasised just how important exports are to South
Atrica ... and how vital is the role of entrepreneurial win-
ners of the State President’s Export Awards, such as the
companies which sold chipcards and chocolate confec-
tionery in Russia. Entries for the awards rose by a quarter
this year, says the Department of Trade & Industry

It feels the winners are broadly representative of the
country’s export effort - hence six awards to wine pro-
ducers this year compared with only two last year
(exports grew by two-thirds between 1993-94 and 1994
05),

Anew category, “traders”, has so far been disappoint-
ing “considering the number of potential entrants”. The
top award was withheld, but two companies won merit
awards.

Other new categories introduced this year are for the
creation of an export culture within companies, and for
product innovation for the export market.
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M]:)ekl stresses imp

By Roy COKAYNE

Pretoria — It is imperative that
South Africa increases the volume
{and value of its manufactured
exports, says Deputy President
 Thabo Mbeki.

He also says competitiveness 15
essential for the global repositioning
of the country.

STCRR )i

“Companies will have to con-
centrate on developing their human
resources (and) improve productiv-
ity, technology (and) marketmg
skills and mndermse their work . .
processes,” he told the President’s
Awards for Export Achievement
banquet in Johannesburg last night.

The overall winner was Impro
Technologies of Westmead.
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He said South Africa’s economic
development would, to a large
extent, depend on the development
of a manufacturing sector that was

internationally competitive.
He said this sector was very

important because it had the poten- |

tial to generate meaningful weaith.
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Ferrochrome exports hoom:i
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A two-thirdsincreas€ in the volume  protheetion of stefinléSysteel boosted

of ferrochrome exported to produc-
ers of stainless and special steels
saw Consolidated Metallurgical In-
dustries almost double its earnings
in 1994-95.

“We regained market share in
Europe by specifically targeting cus-
tomers,” says marketing director
Allan Kuhnert. “And we spent time
developing use of charge chrome in
the Pacific Rim markets, also ap-
pointing a new agent there.”

Overall, increased worldwide

the export market.

“Essentially, CMI is selling a
commeodity, to which value is added
by providing a full service includ-
ing quality assurance (ISO 9002),
payment terms, technical support,
matertal warehousing, packaging
and agency support.

“These services differentiate
CMI as a contractual supplier. This
allows us to charge a premium to
the spot price when the market is
over-supplied.”




' Altron be

The overall winner of the State
President’'s Export Awards last
year, Allied Electronics Corpor-
ation in the Altech group,
improved its performance still fur-
ther by:
[] Exporting to
instead of only 53;
(] Pushing up the rand value of
exports to R194-million from R165-
million and exporting 11,25% of
manufactured output;
[} Exporting [-Mine software for
the coal mining industry to the US,
Poland and Greece;
[ Increasing expenditure on
research fo R175 million a year.
Says a spokesman for the com-
any: “Altron offers a wide range
of locally developed products and
systems for exports in the fields of
electronics, e<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>